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OIIIHKA BILTUBY HIU®POBOI TPAHC®OPMAIIIl HA YIIPABJIIHHS
MAPKETUHI'OBOIO AIAJBHICTIO TOPI'OBEJIBHUX NIAITPUEMCTB

Anomauin. Y cmammi npogedeHo emMnipuyHy oyinKy 6niugy yugpoeoi mpancghopmayii Ha ynpasiinus
MAPKeMUH208010  OISUIbHICMIO  MOP208elbHUX nionpuemcms. Jlocnioxceno pisenvb yugposoi 3pintocmi
mopeosenvHux nionpuemcms y kpainax €C ma nokasHuku egexmueHocmi YpAasiiHHA MApKemuH2080H0
OIANLHICMIO Y NPOBIOHUX TNOP2OBENbHUX MEPENCAX, W0 O00360MUN0 BUABUMU B3AEMO38 A30K MIdC pieHeM
yugpoesoi 3pinocmi ma pe3yromamueHicmo MapKkemun2osux cmpamezii. Po3pobneno inmezposany mooens
VIPABNIHHA MAPKEMUH208010 OUSIbHICIMIO MOP20BENbHUX NIONPUEMCING 8 YMOBAX Yupposoi mpanchopmayii,
KA NOEOHYE THCMPYMeHmu 00Ky, ayoumy, aHalimuky ma agmomamu3sayii OizHec-npoyecis, 3abe3neyyroyu
NIOBUWEHHS 2HYYKOCMI, NPO30pOCmi mMa epekmusHocmi nputiHamms Ynpasiincokux piuenv. Ompumani
pe3yibmamu niomeepoNCyionsb OOYINbHICMb AKMUBHO20 8NPOBAOICEHHS YUPDPOBUX PilleHb VY MAPKEMUHEO8Y
OisIbHICMb  AK  IHCMPYMeHmy NiO8UUIEHHS. KOHKYPEHMOCHPOMOIICHOCMI mMa CMIUKOCMI MOP208eNbHUX
nionpuemcms.

Kniouoegi cnosa: oonix, mapkemunzoga OisibHicms, yugposa mparcghopmayis, ynpasiiHus, OYiHKa.

ASSESSING THE IMPACT OF DIGITAL TRANSFORMATION ON THE MANAGEMENT
OF MARKETING ACTIVITIES IN TRADE ENTERPRISES

Abstract. This article presents a comprehensive empirical assessment of the impact of digital
transformation on the management of marketing activities in trade enterprises, including an analysis of digital
maturity levels and key performance indicators of marketing strategies in leading retail networks. The study
examines trends in the development of digital infrastructure, the adoption of innovative technologies such as big
data analytics, CRM systems, business process automation, and integrated customer experience management
platforms, as well as their influence on increasing adaptability, flexibility, and operational efficiency in
marketing management. Special attention is given to the integration of accounting systems into marketing
activities, which ensures accuracy of financial data, transparency in marketing campaign expenditures, resource
efficiency control, and profitability assessment. Methodologically, the study combines empirical data analysis
and analytical modeling, providing a comprehensive approach to evaluating the effectiveness of marketing
management in the digital environment. Comparative analysis of EU countries revealed a clear correlation
between the digital maturity of trade enterprises and the effectiveness of marketing strategies, particularly
in terms of offer personalization, communication channel optimization, customer loyalty, and retention. An
integrated marketing management model was developed in the context of digital transformation, combining
digital accounting tools, data analytics, automated planning, and marketing campaign management, ensuring
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process transparency, timely managerial decision-making, and enhanced enterprise competitiveness. The
practical significance of the study lies in developing a set of recommendations for resource optimization,
improving marketing strategy efficiency, and ensuring sustainable enterprise development in dynamic market
conditions. The results confirm the appropriateness of systematic implementation of digital technologies
in marketing as an effective tool to enhance market resilience, optimize managerial resources, strengthen
competitive positions, and improve overall business process efficiency.

Keywords: accounting, marketing activities, digital transformation, management, assessment.

IocranoBka npo6aemu. B ymosax riobanisarii Ta udpoBoi TpaHcdopMallii eKOHOMIKH YIPaBIiHHs
MapKETHHIOBOIO JISUIBHICTIO TOPrOBENBHAX MIANPHEMCTB  3a3HAE  (YHAAMEHTANBHUX IICPCTBOPCHB.
TpaauiiiiHi MapKeTUHTOBlI 1HCTPYMEHTH TIOCTYHOBO 3aMIHIOIOTHCS 1HTETPOBAHMMHM YIPaBIIHCHKUMHU
CUCTEeMaMHU, SIKi 3a0€e3MeuyI0Th CHHXPOHHY B3a€MOJIi10 O0IIKOBUX, (hiHAHCOBO-aHAIITUYHUX Ta MAPKETUHTOBUX
nigcuctem. OcoOIMBOTO 3HAYCHHS HA0YBa€ BUKOPUCTAHHS OOJIIKOBUX JaHUX JIJIsl OOIPYHTOBAHOTO MPUIHSATTS
YIPaBIIHCHKUX PIillIeHb y cdepl MapkeTuHry. JlOCBia MPOBIIHUX MIKHAPOJAHHX TOPTOBEIBHUX MEpPEek
MiATBEPIUKYE, 110 SEKTHBHE YNPABIIHHS MAPKETHHIOBOIO MiSUIBHICTIO € KIIOYOBUM (paKTopOM HiATPUMAHHS
KOHKYPCHTOCIIPOMOXKHOCTI. Hepexm JIO THYYKHX, IM(POBO IHTErPOBAHHUX MOJENCH MApKETHHIY € He
JIAIIE CBITOBMM TPEHIOM, @ i CTPATEriYHOI0 HEOOXiAHICTIO U BITYM3HSIHUX PHUTEHIepiB. BrposamkeHms
MyIETH(OPMATHHX CTPYKTYP, IIAT(OPMHIX IMiIXOIIB i IEPCOHAII30BAHOI aHATITUKH 103BOUTh BITYH3HAHIM
TOPTOBEIBHUM ITiANPUEMCTBAM 3MILHUTH PHHKOBI MO3HUIIIT Ta 3a0€3MEUNTH CTAIHH PO3BHTOK y CKIIAIHHX
€KOHOMIYHUX YMOBaX.

AHaJi3 0CTaHHIX 10CTi/IZKeHb | mMyOJaikanii. AHasi3 HayKOBHUX JKepel, MPUCBSIUEHUX Cy4acCHOMY CTaHy
Ta TCHJICHI[ISIM PO3BHUTKY YIIPABIIHHSI MapKETHHIOBOIO JMisUTbHICTIO, CBIAYUTH PO CYTTEBY TPaHCHOPMAIIIFO
MapKETHHTOBHX ITIJIXOMIB YHACIIIOK ITI00ATbHUX TEXHOJOTIYHUX, €KOHOMIYHHUX 1 COIIOKYIBTYPHHX 3MiH.
Tak, y poboti D. Sheth akuenToBaHo, 110 KIIOYOBMMH JApaiiBepaMu 3MiH € LHU(pPOBi3allis KOMYHIKALiH,
BIIPOBQ/KCHHS HITYYHOTO 1HTEJIEKTY, PO3BHUTOK MeETaBCECBITY, MOMIMPEHHS IHTEPAKTHBHOTO KOHTEHTY Ta
iH(bJHoeHcep MapkeTuHry [1]. ABTOp MiAKPECITIOE BaXJIMBICTh nepCOHanisaui'l' MapKETHHIOBHX CTpareriu,
1HTerpanii rojloCOBOrO MOIIYKY Ta BUKOPUCTaHHS IHTEPAKTUBHUX IHCTPYMEHTIB 3 METOIO MiJBHILECHHS
3aJTy4eHOCT] CTIOKUBAYiB.

JlocmiKeHHST KOJIEKTUBY aBTopiB Ha yom 3 R. Aghaei BuBuae TIEPCTICKTHBA 3aCTOCYBAHHS BETHKHX
MoBHUX Mozierneil (LLM) B ynpaBitisHi MapkeTHHIOM [2]. OBIpyHTOBAHO, IO TaKi IHCTPYMEHTH I03BOIISIOTH
aBTOMATH3YBATH MPOLECH CTBOPCHHS KOHTCHTY, IPOBOJAMTH IIMOOKY aHAITHKY B3a€MOAIT 3 KIIEHTAMU Ta
3a0e3nevyyBaTH MEPCOHANI30BaHy KOMYHIKallil0 B peajbHOMY Yaci. OKpeMo HarojomeHo Ha HeoOX1THOCTI
JOTPUMaHHS €TUYHUX NPUHIUIIB, 30KpeMa 3aXMCTy NEPCOHAJbHMUX JAHUX 1 3a0e3redyeHHs MpOo30pOCTi
anroputmiB. K. Krutikov, y cBoiii HaykoBiii poOOTi, akIEHTye Ha TOMY, IO THYYKICTh MapKETHHTOBHUX
CTpareriii, OMHIKaHaJIBHICTh Ta akTUBHE BUKOpHcTaHHI CRM-cuctem e KPUTHYHO BaXKIINBAMH JIIST 30epeKeHHS
KOHKypeHTOCHpOMO)KHOCTl B yMOBaX IIBHKOIUIMHHUX PHHKOBHX 3MiH [3]. ABTOp BHIiIsi€ aBTOMATH3AILIO
KOMYHIKaIliii, aHATITUKY BEJTMKUX JAHUX Ta aJIaNTalliio 0 3MiH CIIOXKUBYUX IepeBar K KIFOYOBI HANPSIMHU
PO3BUTKY.

B po06ori R. Kaur, R. Singh, A. Gehlot, N. Priyadarshi, B. Twala po3rsaaerscs konuenuist « MapkeTHHT
4.0», sxka moenHye MUGpoBy TpaHCHOPMAIIO 3 OPIEHTAIIEID HA CTATICTh Ta COIIAbHY BIAMOBITATBHICTH
0i3Hecy [4]. IlimkpeciroeThes, MO0 1HTErpamis 1HHOBAIIMHUX TEXHOJOTIH Yy MapKeTHHTOBI CTparerii mae
BiI0yBaTHCS y B3a€EMO3B’SI3Ky 3 €KOJIOTTYHUMH Ta COLllalbHUMH BUKIUKaMU. Jlocnimpkenns G. Mamuladze ta
N. Mamuladze Bka3ye Ha 3pocTaHHs 3Ha4eHHs iHQIOeHCep-MapkeTuHry, SEOQ-onTuMmizarii, 3acTocyBaHHs
TOJIOCOBUX ACHCTEHTIB 1 MOCHJICHHS POyl Oe3MeKu NMePCOHANBHUX JIAHUX y moOy10B1 I[OBipI/I hi (o) 6peHz[y
[5]. BaxuBum acnekroM BU3HAYCHO HEOOXIAHICTH TyMaHisalil OpeHIy Ta PO3BHTKY EMOLIHHOIO 3B’SI3Ky
31 cnokuBadeM. R. T. Rust, Ha OCHOBI CHCTEMHOTO OINISy METaTpeH/iB, SKi BIUIMBAIOTh Ha MAapKETHHT:
texHosoriunux (Al, Big Data, [naTeprer pedeii), comianpbHuX (1HKJIIO3UBHICTh, KYJIBTYPHE PI3HOMAHITTS) Ta
reONONIITHYHNX, 3p00OUB BUCHOBOK, 110 TpaauliiiHa Moaens 4P mocTtymnoBo BTpadyae yHiBepCalbHICTh, a Ha
NIEPIUINIA TUTaH BUXOAUTH II(PPOBA B3a€MOJIs 3 KIIIEHTOM [6].

VY3aranbHeHHS pesym,TaTiB PO3MISTHY THX 10 CJT1 DKEHB CBITYUTH, IT[0 CyYacHE ynpaBniHH;{ MapKETUHTOBOO
JUSTBHICTIO (hOPMYETHCS 11T BIVTMBOM L(pPOBOI TpaHC(HOPMALLiT, SMIHH CIIOKUBYHMX O4IKYBaHb Ta IO0ANBHHX
COLIIaTbHO-EKOHOMIYHHX TeHIeHIi. OTxKe, BU3HAYCHHS Ta MOHlTOpI/IHI‘ AKTYaJIbHAX TPEHIB € HEOOXIHOIO
TePEyMOBOIO Ul PO3POOKH e(EKTHBHHX PEKOMEHIALIH 3 yNpaBliHHA MapKETHHIOBOKO JUSTBHICTIO,
OCKUIBKM JI03BOJIIE TOPTOBEJIBHUM MIJINPUEMCTBAM CBOEYACHO aJanTyBaTW CTpaTerii, MiABHUILYBaTH
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KOHKypeHTOCHpOMO)KHICTL 1 3a0e3medyBaTH CTalIHil POSBUTOK.

MeToi0 cTaTTi € NPOBEJCHHS EMITIPHYHOI OLIHKH BILTMBY LH(poBoi TpaHchopMAaLil Ha yIpaBIiHHs
MapKETHHTOBOO JIisUTBHICTIO TOProBeIbHUX MiANPHEMCTB Ta PO3poOKa 1HTerpOBaH01 MozieItl yTpaBIiHHS,
JUISL TIABUIICHHS €(PCKTHBHOCTI MPHIHATTS PINICHb i 3a0€3MEYCHHs CTIAKOTO PO3BHUTKY MiIIPHEMCTB Yy
JMHAMIYHUX PUHKOBUX YMOBAX.

Bukian ocHOBHOro MarepiaJjty. YipapiiiHHS MapKETUHTOBOIO JISUTBHICTIO OXOIUTIOE€ KOMITJIEKCHUM Ta
CHCTEMHHH ITpolieC MIaHyBaHHsI, OpraHi3allii, MOTUBAIli{ Ta KOHTPOJIIO MApPKETUHIOBUX 3aX0/11B MiIPUEMCTBA,
CIPAMOBAHNUX HA 33/I0BOJICHHS [IOTPEO CTIO)KMBAUiB Ta JOCATHEHHS CTPATEriuHUX 1 TAKTUYHUX TeH 6i3Hecy
Y uugposomy cepenoBuL praBJ'IlHHH MapKCTHHTOBOIO JisIBHICTIO 3a3HA€ IIMOOKHMX CTPYKTYPHHX 3MiH, 1[0
3yMOBIIIOIOTh IHTETPAIIF0 IHHOBAINHIX [H(POBHX TEXHOIOTIH, IHCTPYMCHTIB aHaTITHKH BEIMKHX JAHHX,
aBTOMATH30BAHNX OI3HEC-TIPOLECIB Ta CYYaCHHX KOMYHIKAL[IHAX nnaTq)opM BukopucTaHHs TakuX pilleHb
3abe3neuye MiIBULIEHHS IHY4YKOCT1, TOYHOCTI Ta OIIEPaTUBHOCTI IPUUHATTS YIPABIIHCBKUX PILIEHb y chepi
MapKeTHHTY, CIPHUAIOUN e(QEeKTUBHIIIOMY IUIAHYBAaHHIO Ta peasiizallii cTpaTeriii B3aeMoJii 31 CrioKUBaYaMHu.
AKTyaJbpHICTh IIBOTO HANpPSAMY HiATBEP/UKYIOTh CTATUCTUYHI JaHi €BpOCTaTy, BIANOBITHO 10 SIKUX PIBEHb
urudpoBoi iHTETparii mAIPUEMCTB TOpriBii B KpaiHax €C BU3HAYAETHCS 3a IMOKA3HUKOM IHU(poBOT
IHTEHCUBHOCTI. BiH OopMy€eTbCs Ha OCHOBI KOMIUIEKCHOI OIIIHKHM 12 iHIMKATOPIB, 110 OXOIUTIOIOTH YOTUPH
KITIOUOB1 HANMpsiMH IUQPOBI3allil: MiAKIIOYEHHS — 3 YPaxXyBaHHAM SIKOCTI MOOUIBHOTO 3B’SI3Ky Ta IIBUIKOCTI
iHTEpHETY; iHpPACTPYKTYpPy — 3 OLIHKOIO BUKOPHCTAHHS XMapHHX CEpBICIB Ta eICKTPOHHOTO 0OMiHY JTaHUMU;
CNIEKTPOHHY KOMEpIIiI0 — 33 PIBHEM OHIIAHH-TIPOJaXKIB Ta CICKTPOHHHX ILIATEXKIB; a TAKOK MPHCYTHICTH Y
HpOBOMY CEPEIIOBHILL — Ha OCHOBI aKTHBHOCTI Y COLIalIbHIX MEPEXKaxX Ta Ha BeO-caiiTax I ANpHEMCTB.

Hani 3a mepiog 2022-2024 pokiB cBigdaTh Npo cTabUIbHE 3pOCTaHHA HU(POBOI IHTEHCHUBHOCTI
cepesl TOProBeJIbHUX MIIIPUEMCTB y KpaiHax €Bporneiicbkoro Corosy. 30kpema, 6a30Buil piBeHb HU(POBOI
IHTEHCHBHOCTI B cepeanbomy 1o €C 3pic 3 74,92 % y 2022 pomi g0 79,41 % y 2024 poui. IIpu npomy
CHOCTepiraeTBCﬂ 301JIbIIEHHS YACTKHU MiAMPUEMCTB 3 1YK€ BUCOKOIO umbposoro 1HTEHCHUBHICTIO — 3 6,33 % 10
8,67 %, 1110 CBIIYUTH PO IIHOLIE IHTETPyBaHHS I_II/I(I)pOBI/IX TexXHoJori# y Oi3Hec-nipouecu (Tadi. 1).

I[I/IHaMlKa MOKa3HUKA HU(PPOBOI IHTEHCUBHOCTI CBIIYHUTBH MPO MOCTYIIOBE 3POCTAHHS PO HUPPOBUX
TEXHOJIOTIH y isIbHOCTI TOProBeJbHUX HiANPpUeEMCTB KkpaiH €C.

Tabnuys 1
PiBens 11poBOi 3pisIoCcTi TOProBeIbHUX MigNpueMCTB y KpaiHax €C (2022-2024 pp.)
bazoBuii piBeHb IHTEHCUBHOCTI, Bucoka iHTEHCUBHICTbD, Jly>ke BUCOKa IHTEHCUBHICTb,
(%) (%) (%)

o) BigxuneHas Bigxunenas Binxunenns

2022 2024 2024/2022 2022 2024 2004/ 2022 2022 2024 22(())224;/

1 2 3 4 5 6 7 8 9 10

Benpris 81,79 87,99 +6,20 36,14 36,02 -0,12 9,87 17,52 +7,65
Bosrapist 53,00 56,63 +3,63 17,25 18,17 +0,92 2,74 2,66 -0,08
Uexist 77,60 82,27 +4,67 33,.65 36,28 +2,63 6,06 11,34 +5,28
Jlanis 92,82 95,67 +2,85 50,20 48,52 -1,68 19,41 22,26 +2,85
Himeuunna 82,39 84,08 +1,69 34,41 34,93 +0,52 7,65 11,61 +3,96
Ecrownis 81,51 82,63 +1,12 36,37 37,33 +0.96 6,39 10,46 +4,07
Ipnanmis 75,11 73,91 -1,20 27,63 28,29 +0,66 3,31 9,98 +6,67
Iperis 54,24 60,00 +5,76 23,59 19,34 -4,25 3,46 3,50 +0,04
Icranist 76,22 82,31 +6,09 31,12 29,71 -1,41 3,95 8,02 +4,07
Opantis 70,09 76,19 +6,10 20,79 22,15 +1,36 3,59 2,78 -0,81
Xopsaris 73,03 83,56 +10,53 31,63 31,53 -0,10 4,88 9,07 +4,19
Irams 71,77 76,95 +5,18 25,86 28,18 +2,32 4,54 5,39 +0,85
Kimp 71,83 76,07 +4,24 30,65 29,98 -0,67 6,47 8,28 +1,81
JlarBis 60,63 68,91 +8,28 22,95 27,42 +4,47 3,43 6,00 +2,57
JIuTBa 78,41 77,19 -1,22 31,04 33,72 +2,68 5,32 9,87 +4,55
JTiokceMOypr 66,05 | 7529 4924 2397 | 25,59 +1,62 5,39 5,96 +0,57
Vropiuna 56,83 62,.07 +5,24 15,65 21,57 +5,92 1,83 3,65 +1,82
Majisra 81,50 | 83,13 +1,63 41,52 | 44,57 +3,05 11,23 12,19 +0,96
Hinepnanau 85,99 86,80 +0,81 46,13 4415 -1,98 13,79 12,28 -1,51
ABCTpist 7539 | 78,30 +2.91 33,58 | 35,83 42,25 7,82 10,37 42,55
[Monbia 66,86 76,64 +9,78 24,31 32,74 +8,43 3,86 7,64 +3,78
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IIpooosoicenns mabnuyi 1

Topryrais 7796 | 84,55 +6,59 32,65 | 35,15 42,50 591 8,92 +3.01
PymyHis 5707 | 74,14 +17,07 1934 | 29,89 +10,55 3,39 8,26 +4.87
CroBeHis 83,64 | 8506 +1,42 3831 | 40,59 42,28 9,07 11,08 42,01
CroBayunta 73,79 | 75,09 +1,30 29,07 | 29.62 +0,55 6,78 6,72 -0,06
Dinnsumis 95,07 | 96,22 +1,15 51,52 | 52,00 +0,48 17,07 19,00 +1,93
IIeuis 94,77 | 9325 -1,52 4933 | 48,74 -0,59 18,17 | 18,12 -0,05
€C (B uinomy) 74,92 | 79,41 +4,49 30,40 | 30,58 +0,18 6,33 8,67 +2,34

Licepeno: cknadeno asmopamu 3a danumu [7]

AKTHUBHE BIPOBAJIKEHHS IHHOBALIIMHUX pillleHb, OCOOIMBO B HanpsAMax PO3BHUTKY uudpoBoi
IH(PACTPYKTypH, CIEKTPOHHOI KOMepIii Ta 1HPOBOTO MapKETHHTY, GOPMYyE MiAIPYHTS I IiBHIICHHS
e(heKTHBHOCTI yIIPaBIIiHHS MAPKETHHIOBUMH IIporiecamut. Tax, 3ri/IHO 3 aHaIII THIHNMHE OLIIHKAMH MDKHAPOIHOT
koHcanTuHrooi komnanii McKinsey & Company, y 2024 poui uudpona Tpanchopmaliis iICTOTHO 3MiHIOE
MapKETUHIOBY Ji17IbHICTh TOPTOBEIBHUX MIAPUEMCTB, POPMYIOUH HOB1 CTaHAAPTH KOHKYPEHTOCIIPOMOXKHOCTI
Ha I00AILHOMY PHHKY. BU3HAYaIbHUMU TEHACHIIISIMH € PO3BUTOK TEXHOJIOT1H MTy4YHOTO iHTEeNnekTy (Al) Ta
MamuHHOTO HaBuanHs (ML), o 3a6e3neqyfoTL MEePCOHAITIZAIIO KITIEHTCHKOTO )IOCBiI[y, IT1IBUIIIEHHS TOYHOCTI
TNPOTHO3YBAHHS TOMATY, ONTHMI3AIlil0 MAPKETHHIOBUX KaMIIaHii Ta aBTOMATH3allil0 PYTUHHHMX MPOLECIB.
Okpemo BiZ[3HAYA€THCS AKTUBHUI PO3BUTOK MOOLIBHOTO MapKETHHIY 4epe3 BIPOBALKCHHS (PyHKIIOHATBHO
PO3MIUPEHUX MOOUTFHUX 3aCTOCYHKIB i3 TIpOrpaMaM¥ JIOSUTBHOCTI, TIEPCOHATI30BaHUMH TPOTIO3UITISIMU Ta
1HTErpOBaHUMU TUIATIKHUMH 1HCTpYMEHTamHu [§8].

3rigHo 3 ouiHKaMu KommaHii Gartner, KII0YOBUM HArpsiMOM PO3BUTKY MapKETHHTY € BIPOBAKCHHS
OMHIKaHaJbHUX KOMYHIKAIIIH, 110 TTepeadavace 1HTerpaiiro OHIaitH Ta odaiiH KaHaIIB 3 METOIO 3a0e3TeUeHHS
0€e3110BHOTI0 KIIIEHTCHKOTO A0CBiy [9]. Bukopucranns cyyacaux CRM-cucreM Ta MapKeTHHTOBHX I1aT(opM,
SK1 KOHCOJTYIOTh J1aHi 3 pI3HUX TOYOK KOHTAKTY, 1a€ 3MOT'Y 311l CHIOBATH OUIBII TOYHY CETMEHTALIII0 ayAUTOPiT
Ta MABUILYBaTH €(eKTUBHICTh TAPTETUHTY. 3HAUHA yBara NpUILISETbCS MUTAHHAM 3aXUCTY NEPCOHAIBHUX
JAHUX, TOTPUMAHHIO BUMOT «3arajipHoro permiaMmenTy 3axucty gaHux €C (GDPR)» Ta HanioHanbHUX HOPM,
1110 3yMOBITIO€ HEOOX1THICTh BIIPOBAKEHHS IIPO30PHUX MOMITUK 00pOOKH iH(opMmartii.

Hocnimpkenns komnanii Deloitte migTBep/pkye NMpoBiAHE 3HAYEHHS y MIJBUIIEHHI Pe3ylbTaTUBHOCTI
MapKEeTHHIOBO1 JisIbHOCTI TexHojorii Big Data Ta aHamiTHKU MOBENIHKH CHOXHBAYiB, IO JI03BOJISIOTH
MIPOTHO3YBaTH IOMHT, ONTUMI3yBaTH aCOPTUMEHT Ta (opmyBartu edeKkTuBHI mporpamu nosibHOCTI [10].
BaxxnmuBuM 1HCTPYMEHTOM CTPaTETidYHOTO TUIAHYBAaHHS BHU3HAETHCS CHUCTEMHA OIlIHKA €(EeKTUBHOCTI
MapKeTHMHIOBUX KaMIIaHii 1 po3paxyHOK moka3zHuka peHTabenpHocTi iHBecTulliii (ROI). Takox Bin3HayaeThes
3pocTaroda pojib COLIATbHUX MepeX, KOHTEHT-MapKEeTUHTY, 1H(IIOeHCep-MapKETUHTy Ta MPSIMUX OHJIAWH-
MPOAAXIB y GOpMyBaHHI OpPEH0BOI peryTalii 1 CTBOPEHHI €MOLIIHOTO 3B’ A3KY 31 CIIO)KMBAYEM.

OTtxe, uI/I(prBi TEXHOJIOTIi CTBOPIOIOTH HOBI CTaHJIAPTH  PO3BUTKY MapKETHHTOBOI TiSTTEHOCTI
TOPTOBEJIBHHX IIiANPHUEMCTB, PEAITi3y 04K 6aFaTOp1BHeBI/II/I IHCTPYMEHTAPIH JUIs MiIBUIICHHS e(eKTUBHOCTI,
TMEPCOHAI3ALIT Ta 'HYYKOCTI MapPKETHHIOBHX CTpATeriid. Y I[bOMy KOHTEKCTI aHAli3 MPAaKTHK MPOBiXHHX
CBITOBHX TOPrOBENBHHX MEPEHK JEMOHCTPYE PISHOMAHITHICTH IiJXOZIB 10 q)opMyBaHHﬂ KOHKYPCHTHHX
nepesar, 1o IPYHTYIOThCA Ha WH(bPOBi3allii, KIIEHTOOPIEHTOBAHOCTI Ta ONTHMI3ALIT BHYTPIIIHIX Oi3Hec-
nporieciB. 30kpema, TopropeibHa Mepeska Walmart peasizye cTparerito, OpieHTOBaHY Ha TinepeeKTHBHICTh
JIAHITIOra MOCTaBOK Ta 6ararodopMaTHICTh TOPrOBUX TOUOK, BKIIOUHO 3 Walmart Supercenter 1 Neighborhood
Market, omHOYAacCHO IHTETpPYIOUM EJIEKTPOHHY KoMepuio yepe3 mmiardpopmy Walmartt. Bukopucranus
aHaMITUKK BenukuXx gaHux (Big Data) no3Bossie xommnaHii omepaTMBHO aJalTyBaTH LIIHOBY MOJITHKY Ta
IIPOTHO3YBaTH MOIUT, 10 3a0e3Meuye MBUAKY PEaKIilo Ha 3MIHM CIIOKMBYMX TpeHaiB [11].

VY cBolo uepry, Kommnanis Amazon 3aCTOCOBY€E 1aTOPMHY MOJIEINb, siKa oXorutioe sk B2C-, tak i B2B-
Hanpsivi gepes Amazon Business. Lleii mizxin noexnye mmbOKy MepCoHamti3aliio KilieHTChKOro I[OCBl)Z[y,
CHCTEMH PEKOMCH/AIlIfi HA OCHOBI INTYYHOTO iHTEIEKTY Ta MACIUTAOHI IHBECTHUIIT y XMapHi TEXHOIOTII,
CTBOPIOIOYH CHUHEPTiI0 MK IHHOBALIISIMU Ta MAPKETUHTOBOIO €(DEeKTUBHICTIO, [0 3HAYHO M1 ABHIIY € JOSIIBHICTD
KJIIEHTIB 1 piHAHCOBI pe3yabTaTy Komnaxii [12; 13].

Koprnopanis Metro AG 30cepemkyerbess Ha B2B-cermenTi, 00cimyroByroun pectopaHu, IroTeni Ta
nianpueMcTBa. [i crpareris nepenbayae BpoBaKeHHs! HU(POBUX cepBiciB, Takux sk POS-cuctema DISH,
inTerpanito CRM-cucrem a1 cerMeHTallii KI1€eHTIB Ta BUKOPUCTAHHS THYYKOTrO [IIHOyTBOpeHHs. /lonaTkoBo
KOMITaHis MATPUMY€ Majuii 613HeC Yyepe3 OCBITHI MPOrpaMu, IO CIIPHUSIE 3MIITHEHHIO MAPTHEPCHKUX BITHOCHH
Ta PO3IMIMPEHHIO PUHKOBUX Mo3uliii [14; 15].



/195 / Current Problems of Sustainable Development / Vol. 2, Ne 5, 2025

Monens gismerocTi Costco Wholesale 6asyetscsi Ha 9ICHCTBI Ta OOMEXKCHOMY aCOPTHUMEHTI, IIO
N03BOJIsiE 3a0e3MeuyBaTd HU3bKI IIHW TPH MAacIITaOHUX 3aKyMHiBIsSX. BogHOYac MapKETHHTOBI BUTPATH
MIHIMI3YIOThCS, @ aKIICHT pOOUTHCS Ha yNpPaBIIiHHI eMOIIMHOIO JIOSUTBHICTIO KIII€HTIB Yepe3 BUCOKOSKICHUI
KIIEHTCHKUN JOCBiA, MO 3a0e3redye cTaliibHEe 3pOCTaHHS Oi3HECY 3aBISKH TMOCTIHHIN 0a3l JNOSITBHUX
nokymiiB [ 16]. Kommanist Carrefour peanizye cTparerito cTaioro po3BUTKY, BIIPOBAKYI04H ruiardgopmy Loop
JUTSL TUPKYJISIPHOT €KOHOMIKHM Ta MATPUMYIOUM OMHIKaHAJIbHY MPHUCYTHICTh. aKTUBHO PO3BHUBAE HHU(PPOBY
JIOSATBHICTH KITI€HTIB Ta CHIBIPALIIOE 3 TOKATBHUMU BUPOOHUKAMH, 1110 MTOCUITIOE COLIIalbHY BiMOBIIaTbHICTh
1 eKOJIOT1YHY CBiIOMICTh Oi3HEec-momeni [17].

Amnani3 NPAKTHK HpOBl,I[HI/IX TOPrOBEJILHIX MEPEXK Y 2024 porii CBIAYHATH TIPO TE, 110 umi)pom TEXHOJIOT1{
HE JIMIIC ONTHMI3yIOTh BHYTPIIIHI MPOLECH Ta HI,Z[BI/IH.IyIOTI) e(eKTUBHICTh MapKETHHIOBOI isIIbHOCTI,
a ¥ BIIKPUBAIOTH HOBI MOMJIMBOCTI JISI nepCOHaJne.aun KITIEHTCHKOTO z[ocm;[y Ta (OpMyBaHHS CTIHKUX
KOHKYpEHTHHX mepeBar (Tabm. 2). HaiOinbin iHTEHCHUBHE 3pOCTaHHS JOXOIB BiJ E€JIEKTPOHHOI KOMEPIIil
(CAGR) nemonctpye Costco — 16,4%, 110 BimoOpakae epeKTUBHICTH O13HEC-MO/IeNi, 32aCHOBAHOT Ha YJICHCTBI
Ta BUCOKOMY piBHIi KitieHTChKOTO 1ocBimy (NPS 80). Amazon i3 mokaznukom CAGR 8,6% Ta BUCOKOIO 4aCTKOIO
MapkeTHUHroBUX BUTpaT (3,8%) miaTBep/Kye ePeKTUBHICTH MIaT(GOPMHOT Ta MEpCOHANI30BaHOI cTparertii,
inTerpanii AWS-aHanmiTuku Ta aBTOMaru3allii MapKeTHHTOBUX mpoieciB. Walmart gocsirae 3pocTaHHS
eJIEKTPOHHOI KoMmepiii Ha piBHI 21%, moeaHyI0UN MyIbTH()OPMATHICTH TOPTOBUX TOYOK 13 3aCTOCYBAaHHIM
AQHATITUKH I1H Ta TOBAPHUX PEKOMEH/IAIIIH, 10 MiABUIIYE €(DEKTUBHICTh MAPKETUHTOBOT JIISITBHOCTI.

Tabnuys 2
[Toxa3HukH ePeKTUBHOCTI MAPKETUHTOBOTO YIIPABIIHHS y MPOBITHUX TOPTOBEIBLHUX Mepexkax (2024 p.)

Cepennbopiunnit TeMIL Innmexc mosmpHOCTI | YacTka BUTpar
KommaHist SPOCTAHEA IOXOILy BII| KIIIEHTIB Ha MapKCTHHT Iurerpanis Al y MmapkeTHHT
€JIEKTPOHHOI KOMEpIIil (NPS) Bix BHpyKIL, %
(CAGR) (%) PYHKH,
Walmart 21% 35 2.1% ToBapHi pekoMeHallii, aHATITHKA I[iH, YaT-
oot
Amazon 8.6% 55 3.8% IloBHa aBTOMATH3aIlis, AWS-ananiTuka,
MePCOHAJII30BaHa peKIaMa
Metro AG 7.1% 59 1.4% CRM-cermenranis, B2B-anaiTuka,
IIPOTHO3YBaHHS IOIIUTY
Costco 16.4% 30 0.7% MinimaneHa (poxyc Ha CX, 6a3osi Al-
170 2170 peKoMeHnaIii)
Carrefour 18% 62 1.9% Bl-naneni, 1okanbHa ajianTanis, Al nns
MIPOMO-KaMITaHi i

IDicepeno: cknaoeno asmopamu 3a oanumu [11-17]

Metro AG AeMOHCTpy€e MOMipHE 3pOCTaHHS eNeKTpoHHOI kKomeptii (7,1%) ta cTabiibHUN piBEHB
nosutbHOCTI KiieHTiB (NPS 59), mo BigoOpaxkae crieniudixy B2B-moneni ta Bukopuctanus CRM-cermenrartii
it B2B-ananituku. Mepexa Carrefour 3a6e3nedye 3pocTaHHs I0X0/11B B1Jl €I€KTPOHHOT koMep1ii Ha piBHI 18%
ta NPS 62, interpytoun Bl-maneni, nokansHy aganraiito Ta Al 171s mpoMo-KaMIaHii, o CIpHsie TOE€THAHHIO
1ippoBoi €(HeKTUBHOCTI 3 MPUHIIAIIAMH CTAJIOTO PO3BUTKY.

Pesynbrary emmipuyHOi OIIIHKM BIUIMBY LM(POBHUX TEXHOJOTIH Ha YINpaBIiHHSI MapKETUHTOBOIO
TSUTBHICTIO TPOBIAHUX TOPTOBENBHUX IMIINPUEMCTB CBiIYaTh MPO 3HAUYHY POJb IHTErpalii aHATITHYHUX
IHCTPYMEHTIB, aBTOMATH3AaIlli TPOIIECIB Ta 3aCTOCYBAHHS Cy4acHHX iH(bopMauiI?IHI/IX margopm y l'Ii,Z[BI/IH_[eHHi
e(peKTUBHOCT] MapKETHHIOBHX CTpaTeriil. BpaxoBytoun BUSBICHI 3aKOHOMIPHOCTI Ta TCHACHIL, JOUIILHAM
JUISL BITYM3HAHAX TOProBEIBHKX i ANPHEMCTB € BIPOBAUKCHHS IHTETPOBAHOTO YIPABIIIHHS MapPKETHHIOBOIO
TISUTBHICTIO, sIKe 0a3yeThcsi Ha TOEIHAHHI MOJAYJIB OOJIKYy, aHali3y Ta ayluTy, CHCTEM OIOKETYyBaHHS
MapKEeTUHIOBUX aKTMBHOCTEW, aBTOMAaTH30BAHOTO OOMIKYy KIIIOUOBHMX MOKa3HMKIB edextuBHOCTI (KPI) Ta
iH(pOopMaIiiiiHo-aHaTITHYHOTO 3a0e3medeHHs 3a nonomoror Business Intelligence (BI) (puc. 1).
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Puc. 1. [nterpoBana Moaenb ynpaBiiHHA MapKETHHTOBOIO JIISUTBHICTIO TOPTOBEIBHUX MiIPUEMCTB
B yMOBax u(poBoi TpaHchopmarii
Loicepeno: cpopmosano asmopamu

Takuii KOMIUIEKCHUH TI1IX11 JI03BOIIUTH CTBOPHUTH HACKpi3HY aHAJIITHKY MapKeTI/IHFOBo'l' TUSITTEHOCTI
Ha OCHOBI JaHHX OYXraiTePChKOTO i YNMPaBIiHCHKOTO OOIMIKY, IO AaCTh 3MOTY 3J[ifiCHIOBATH KOMIUICKCHHM
MOHITOPHHT PE3yJIbTAaTUBHOCTI MAPKETUHTOBUX 3aXO/1B Ta MiABUIIUTH TOYHICTH TJIAHYBaHHS MapKETUHTOBUX
oromketiB. [nterpamis CRM Tta ERP-cuctem cnpustime MmMOBHOMY KOHTPOJIFO MapKETHHTOBHX BHUTpAT,
onTUMI3allii OroKeTyBaHHA Ta (GOpMyBaHHIO O1IbII €(heKTUBHUX CTpaTeriil mpocyBaHHs npoaykii [18-21].
Bonnowac gopMmyBaHHs crierianizoBaHUX OONIKOBHX PETICTPIB JIJIsi OKPEMOTO MOHITOPUHTY €(EKTHBHOCTI
KOHKPETHUX MapKETHHTOBUX 1HCTPYMEHTIB, TaKUX sIK €-mail kamIiaHii, comiajbHi MEepeXi Ta KOHTEKCTHa
pekiamMa, JO3BOJIMUThH OINEPAaTHUBHO aHAJI3yBaTH PE3YJbTaTH OKPEMUX KaHATIB 1 KOPUTYBaTH MAapKETHHIOBI
aKTHBHOCTI 3 YpaxyBaHHAM iX peaspHOi Bijyadi [22, c. 165; 23].

Takum 9MHOM, 3aPONIOHOBaHA MOZEINb 3a0€31e4y€e HACKPI3HY IHTErpamniro 00IIKOBUX, aHATITHYHUX Ta
YNpaBJIiHCHKUX MPOIECIB MAPKETUHTOBOI AISITBHOCTI B IIM(PpOBOMY cepefoBulli. [i mepeBaru nojisraoTh y:

- TIJABHMIICHHI TOYHOCTI Ta OINEPAaTHBHOCTI YHPABIIHCHKUX PIMICHb 3aBISKH BHUKOPUCTAHHIO
OaraTokaHaJIbHUX JIAaHUX Ta AaHATITUKU B PEaJTbHOMY Yaci;

- onTuMmi3anii OIO/KEeTHUX BUTpAT HAa MAapKETUHT 4Yepe3 BIPOBA/KEHHS CLIEHAPHOIO IJIaHyBaHHS Ta
koHTpoto KPI;

- 3a0e3Me4YeHH] MPO30POCTi Ta KOHTPOJIbOBAHOCTI MAPKETHHTOBUX OIEpaIliii 3a paxyHOK 1HTerparii 3
O0JIIKOBUMH Ta ayJUTOPCHKUMHU CUCTEMAMU;

- TMIIBUIICHHI KIIEHTOOPIEHTOBAHOCTI 3aBIASKH TIHOOKOMY aHaji3y CIIOKWBYMX TIepeBar Ta
nepcoHaTi3aIili KOMyHIKaIli;

- TEXHOJOIIYHIf THYYKOCTI, 11O J03BOJISE aJaNTyBaTH 1HPPACTPYKTypy /10 HOBUX IHCTPYMEHTIB 1
KaHaJIiB B3a€MO/IIi 3 PUHKOM.

BucnoBku. [{udposa Tpanchopmaiiist BUCTymae BU3HAYaIbHUM YHHHUKOM T1ABUIICHHS €(heKTUBHOCTI
Oi3Hec-MoJieNiell y CydyacHUX yMoBax. IHTerpaiis iHCTpyMEHTIB Oi3HeC-aHAJITHUKH, IITYYHOTO IHTENEKTY,
aBTOMaTH3aIlii Ta 06J1i1<y bopmye OCHOBY st NPUAHATTS 01T 0OIPYHTOBAHHX CTpaTerquHx TaKTUYHUX
i omepauiiHuX PIlIeHb, 3a0€3Meuyloun Y3TOKEHICTh LiTell i pecypcua TOProOBEILHOTO IMiAMPHEMCTBA.
Pesynbratu 1ociimKeHHs l'IlI[TBepI[)KyIOTB 110 umbpom TEXHOIIOTIT He JIHIIE ONTHMI3YIOTh MapKeTI/IHFOBl
TMPOLECH Ta 3HHKYIOTh TPAH3AKLIHI BUTPATH, aJIe i PO3IIMPIOIOTH MOKITMBOCTI MIEPCOHAITI3ALIIT KITIEHTCHKOIO
JIOCBi [Ty, MPUCKOPIOIOTH a[ANTALIIFO 10 3MiH PHHKOBOTO CEPE/IOBUILA TA CTBOPIOIOTH HOBI JUKepeta hopMyBaHHs
KOHKYpEHTHHUX mepeBar. CBITOBI HMPAaKTUKU CBiAYaTh MPO 3pOCTAIOUy pOJIb IHTEIPOBAHUX YIPABIIHCHKUX
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CHCTEM MapKeTHHTY, M00y10BaHHX Ha 0a3i OOMIKOBHX NaHHX, aHANITHKM BEITMKHX MAacHBIB iHopMarlii Ta
aNTOPUTMIB IITYYHOTO iHTENCKTY. JIist BITYMSHAHMX TOPTOBETBHUX HIANPHEMCTB 3alIPOBA/KCHHS TAKHX
CHCTEM € He JIMILE IHCTPYMEHTOM ONTUMI3alil BUTPAT, ajle i CTPAaTeriyHO0 HEOOX1IHICTIO JUIsl 3a0€e3eUeHHS
JIOBFOCTPOKOBOT KOHKYPEHTOCIIPOMOXKHOCTI B yMOBaX IIM(PPOBOi EKOHOMIKH.
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