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OCOBJHUBOCTI AKTUBI3ZAIIII 3BYTOBOI JISIJTBHOCTI
KOMITAHIM 3A JOIIOMOTI' OO MAPKETIIJIEHCIB

Anomauisa. Y cmammi 0ocniodiceno ocoonusocmi akmugizayii 30ymoeoi 0isnbHoCmi KOMRAHIL 8 YMOBAX CMPIMKO20
PO36UMKY OHAAUH-MOP2IBI, e KAIY08Y poib Gidicpaioms mapxkemnielicu. Poskpumo nepesacu 8UKOPUCMAHHA YUX
niamghopm 0nsi po3uiupenHs ayoumopii ma CnpoujeHHs 8uxody Ha PUHOK. [lemanbHO NpOaHANI308aAHO MeXaHizmu
yuxyionyeants mapxemnieucis, ixui ocHoeHi euou ma mooeni. Ocoonugy y6azy npuodilenHo KOMNIEKCY (@OVHKYil
30ymoeoi JisIbHOCII Ha MapKemnaeucax, KaoYaoyu 3aoe3neuenis UOUMOCmI, YAPAGIIHHA JICIMUHeAMU, 83AEMOOIIO
3 KAlEumamiu, 102icmuky ma ananimuxy. Posensmuymo 63aemoss ’s130k 30ymoeux Kanaiie Mapkemnieicie ma npooasyis,
a maxodc MONCIUBOCMI OMHIKaHANbHOI cmpameeii. OkpecieHO AK nepesacu, Max i CKIAOHOWI GUKOPUCHAHHS
MApPKemnielcie, Ha2oloueHo Ha HeoOXiOHocmi cmpameeiunozo eubopy niameopm ma adanmayii 6izHec-npoyecie.
Cmammsi niokpecuoe 3pocmaioyy pojib MAPKemnaeucie y yu@posit ekonomiyi ma ixuitl nomenyian 0as 30i1buleHHs
nPOOAICI8 1 POZUUPEHHS PUHKIE 30YMY KOMIAHIIL.

Knrouosi cnoea: mapxemniueiic, 30ymosa OiANbHICMb, OHLAUH-NAAMPOPMA, NPOOAXCT, KAHAU PO3NOOLLY,
MopeieJiA.

PECULIARITIES OF ACTIVATING SALES ACTIVITIES OF
COMPANIES WITH THE HELP OF MARKETPLACES

Abstract. The article examines the phenomenon of marketplaces as a key element of the modern digital
economy and their growing role in enhancing the sales activities of companies of various sizes and industries. The
author examines the fundamental prerequisites for the rapid growth in the popularity of online commerce and analyzes
the numerous benefits that companies receive from the strategic use of marketplaces as an effective sales channel.
The main advantages include unprecedented access to a wide and diverse audience of potential buyers, a significant
reduction in financial and organizational barriers to entering new markets, and the ability to optimize operating
costs by using the ready-made infrastructure of the platforms. The article analyzes in detail the basic principles of
marketplaces as complex multilateral platforms that ensure interaction between sellers and buyers. The article provides
a detailed classification of marketplaces according to various criteria, including their specialization, target audience
and organizational structure. The key business models of marketplaces are also considered, with an emphasis on their
specific characteristics and application features. The article pays special attention to a comprehensive analysis of the
sales functions performed by companies on marketplaces. These functions include strategies for ensuring the visibility
of goods among a large number of offers, effective management and optimization of product listings, establishing high-
quality interaction with customers at all stages of the purchase, organization of logistics processes, including delivery
and processing of returns. The article explores the relationship and opportunities for integrating marketplace sales
channels with companies’ own sales channels to build an effective omnichannel strategy that provides a holistic and
continuous customer experience. In addition to the significant benefits, the article also discusses the potential difficulties
and challenges that companies may face when working with marketplaces, including the high level of competition, the
need to adapt to the rules and requirements of the platforms, as well as reputation management and building long-term
relationships with customers attracted through marketplaces. The author emphasizes the importance of a strategic
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approach to the selection of appropriate platforms and adaptation of the range of goods and services. The author
emphasizes the key role of marketplaces as a powerful tool for intensifying sales activities, increasing sales volumes and
expanding the geography of sales markets in the context of further development of the digital economy.

Keywords: marketplace, sales activities, online platform, sales, distribution channels, trade.

ITocranoBka npodiemu. B ymoBax cTpiMKOro po3BUTKY LU(PPOBOI EKOHOMIKH Ta 3POCTar040l MOMYJISIPHOCTI
OHJIAWH-TOPTIBIi, MapKeTIUIEHCH CTaJld MOTYKHUM KaHajioM 30yTy Ajsl KOMIaHild pi3HOTo macmrady Ta rary3eBoi
MIPUHAJIEKHOCTI. BOHN HagarOTh MiAMPUEMCTBAM JOCTYM JO HIMPOKOT ayAUTOpii MOTEHLIWHUX MOKYIIIB, 3HIKYIOTh
0ap’epu I BUXOY Ha PUHOK Ta MPOTIOHYIOTh TOTOBY iH(MPACTPYKTYpy AJIs 3MiCHEHHS MTpoaaxiB. OqHAK, akTHUBI3aIlis
30yTOBOI JisUIbHOCTI KOMITaHil Ha MapKeTIuieiicax Mae cBoi crenudiuHi 0coOMMBOCTI Ta BUKIMKH, SIKI MOTPEOYIOTh
THOOKOTO PO3YMIHHS Ta JTOCHIKEHHS.

IcHyro4i JOCTiKEHHS 9acTO (POKYCYIOTHCS Ha 3arajlbHUX acleKTax eJIeKTPOHHOIT KoMepLii a0o Ha 0COOIMBOCTAX
(yHKIIOHYBaHHSI KOHKPETHHUX MapkeTriuvielciB. [IpoTe, HemoCTaTHBO yBarm NPUALISETHCS KOMIUIEKCHOMY aHaiizy
cnerdiuHuX ocoOnMMBOCTE akTHBi3allii came 30yTOBOI ISTPHOCTI KOMITAHIA TPH BHKOPHUCTAaHHI DPI3HUX THUIIB
MapKeTIUIeHciB. 30kpeMa, TOTPeOyOTh OUTHIIT INTUOOKOTO BUBYCHHS MUTaHHS € )EKTHBHOTO TIOEHAHHS BIACHUX KaHAIIIB
30yTy 3 MOJKJIIMBOCTSMH MapKeTIICHCIB, CTpaTerii IHOyTBOPEHHS B yMOBaX BUCOKOI KOHKYPEHIII1, METOAM MiBUILICHHS
BHIUMOCTI TOBapiB Ha miar(opmax, 0CoOIMBOCTI YIIPaBIiHHS PEITyTAali€l0 MPOAABI Ta MOOYIOBH JTOBIOCTPOKOBHX
BITHOCHH 3 KIIIEHTaMH, 3aJIy4€HIMHU YePe3 MapKeTIIeHCH.

AHaJi3 ocTaHHIX nocaimkens i myomikamiid. 3pocTarouunii iHTepeC HAyKOBIIIB Ta MPAKTUKIB JI0 Pi3HUX cdep
TiSTBHOCTI MapKeTIIeHCiB 3yMOBICHUN THHAMIYHAM PO3BUTKOM PUHKY €JIEKTPOHHOI KOMEpIIii Ta Bce OiIbIIIO0 POILTIO
MapKeTIUICHCIB K KIIFOYOBUX KaHaiB 30yTy. OCTaHHI OCIHIHKEHHS, 3pO0JieHI TAKUMHU HayKOBISAMH siK HikomaeHKo
L.B. [4], YUmins [JI. [6], Auenko O.M. [7], IIpocosuu O.I1. [8], bouman FO.C. [8] Ta iH., OXOIUIIOKOTH HIMPOKHIA CIIEKTP
MUTaHb, Bi CTpaTeriii BUX0Iy Ha MapKeTIJIeHCH /10 0COOMMBOCTEHN yIPABIiHHA BIITHOCUHAMH 3 KIIIEHTAMH, 32Ty YeHUMH
yepe3 1i miardgopmu. OfHAK, HEJOCTATHRO BUBYEHUMHM 3aJIUILAIOTHCS MUTAHHS, IO CTOCYIOTHCS aKTHBi3aLii 30yToBOi
JiSUTBHOCTI KOMIaHii 3a JIOMOMOrOI0 MapKeTIJICHCIB Ta BUKOPUCTAHHS IMOTEHIialy LUX OHJaWH-mardopMm uis
3017IBIIEHHS TTPOJAXKIB 1 PO3IIUPEHHS PUHKIB 30yTY.

MeTor0 CcTaTTi € KOMIUIEKCHE JOCIIKeHHS OCOONMMBOCTEH akTHBi3allii 30yTOBOi MisJIBHOCTI KOMITaHIH IpH
BUKOPHCTaHHI MapKEeTIUICHCIB SIK KJIFOYOBOTO KaHAITy OHJIAH-TOPT1BIIi.

Bukaan ocHoBHoro marepiay. CTpiMknii po3BUTOK HHU(POBOT EKOHOMIKH B OCTaHHI POKH Ta 3MiHa CITOKUBUMX
3BUYOK MIPU3BEJIN A0 3HAYHOTO 3pOCTaHHS NOMYJISIPHOCTI OHJIAMH-TOPriBii. MapkeTmeiicu, K arperaropy YMCciIeHHUX
MPOJABIIIB i TOBApiB, CTAIH KIIOYOBUMHU IPAaBLSIMH Ha [IbOMY PHHKY, HaJAI0YH KOMITaHisIM Oe3MpeLeICcHTHUN JOCTYII 10
ITUPOKOT ayAUTOPII.

[lepeBaramu BeneHHs Oi3Hecy depe3 Mepexy [HTepHeT € Te, 110 OHJIAWH-TOPTIBISI HE BUMAarae IpPUB’SI3KH 10
MEBHOTO MiCI, MiCTa Y HaBiTh KpaiHH, a 0ap’€epiB AJsl BXOPKEHHS Ha OHJIAWH-PHHOK € 3HaYHO MEHILIE, HIX Ha O-
naita. ChoroHi 0arato KOMITaHif MOYHHAIOTH CBOIO JTisSTFHICTE caMe B [HTepHETI, OCKUTBKH JUTSI ITHOTO MTOTPiOCH 3HATHO
MEHIIHNH cTapToBHiA Kartitan. [mobamnizartis iHhopMaIifHIX TEXHOIOTIH y BCiX cepax MisiIbHOCTI IPU3BOAUTH J0 MTOSBH
HOBHX KaHaJIiB PO3MOALTY — MPOJaKy TOBAapiB Ta MOCIYT i3 BUKOPUCTAHHSM €JICKTPOHHUX Mara3uHiB i TOPrOBEIbHUX
Maimanuukis [1, c. 283].

AKkTuBattis 30yToBO1 IisIIbHOCTI KOMIAHIH 1, SIK Pe3yJIbTar, 301IBIICHHAS MTPOIaXiB 32 JJONIOMOTOI0 MapKETILICHCIB
- Lle cTparterisi, CpsAMOBaHa Ha 3aTy4eHHsI OUIBIIOT ay UTOpii LUIIXOM CHIBIpali 3 pi3HUMHU OHJIAHH-TUIaTGopMamu, e
MOJKHA TIPO/IaBaTH CBOI TOBAapH abo Mmociyru. PimenHs npo BUKopucTaHHS y 30yTOBiH AisSUIBHOCTI KOMITaHIH OHJIAHH-
1aThopM CIIPUSIE ITi IBUIIIEHHIO 00CATIB PO/IaXKiB Uepe3 pO3BUTOK HOBUX KaHAIB 30yTY, 3aJTy4EHHIO I[IIbOBOT ayTUTOPil
Ta MiJBUILEHHIO BIII3HABAHOCTI OpEHTY.

Crorogai B SKOCTI OHJIAWH-TIaTGOpM U MPOAAXy MPOAYKIi Pi3HOMAHITHMX BUPOOHMKIB UM MPOJABIIIB
LIMPOKOT0 3aCTOCYBaHHs HaOynu MapkeTmielicn. MapkeTiuielicl — e eJIEKTPOHHI MaliIaHYMKH AJ1s1 TOPTiBIIi TOBapamMu
YH [IOCIyraMu, TOOTO CBOTO oAy NOCEPEIHUKH MiXK MpoaBleM Ta KinieHToM. Came B IMX OHJIAHH-TIIAT)OpM € JesKa
CXOXICTB 3 TiepMapKeTaMi, OCKUIbKH 0arato mpoJIaBIliB 3HAXOAUTHCS HAa OJHOMY CepBici, a MoKyl MOKYTh BUOHpaTH
TOBapH, MOPIBHIOBATH Ta KyIyBaTH iX B PI3HUX Mara3uHax, He 3aJMILIal0ul MEX OHJIalH-MainaHuuka [2].

MapkeTmneiicu HalaloTh MOJKJIMBICTh NIPOJaBaTH MPOAYKIiI0 a00 MOCIYTH Ha BXKE FOTOBiM OHIalH-TLIaT)OPMI,
sIKa OXOTUTIOE BEITUKY ayJUTOPiI0 KOPUCTYBadiB. Lle 103BOIIsIE KOMITAHISIM TOCATTH OUTHITIOTO OXOIIJICHHS Ta MOTSHITIHO
3aIyduTH OijIbIlle MOKYMIB. JIJIs yCIinmHOT akTHBaIii 301IBIIIEHHS TPOIaXiB Yepe3 MapKeTIUICHCH BaXKIIMBO PETEIHHO
o0upary OHIalH-IIaTPOPMH, aJanTyBaTH CBill aCOPTUMEHT TOBapiB a00 MOCIYT MiJ criequ(iKy KOKHOTO MapKETIUICHCY
Ta 3aCTOCOBYBaTH €(PEKTHBHI MapKETHHTOBI KOMYHIKaIlii.

[IpuaHIHT pOOOTH MapKETIUIEHCIB MOJSATAaE B TOMY, 00 3a0€3MEeYNTH 3B’ SI30K MK MPOAABIAMH 1 MOKYIIISIMH,
Jie OfiHI MPOTIOHYIOTH TOBapu abo0 MOCIYTH, a iHIII MalOTh MOMJIMBICTH iX KymyBaru. MapKeTIUIeHCH MOXYTh OyTH
3araJbHUMU (IJIS PI3HUX TOBApiB 1 MOCTYT) abo0 cremiani3oBaHUMHU (HAMPUKIIAJ, TITBKHA I ICKTPOHIKH a00 TiITBKU
Ut peMOHTY ). OCHOBHUH MPUHITAIT POOOTH MapKETILISHCIB MOJSATAE Y MIATPUMII TOPTiBIIi Ta 3a0e3MeueHH] Oe3MeTHnX
Ta 3pyYHUX YMOB JJIsl 000X CTOPIH yroju.
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CporoziHi MapKeTIUICHCH 3aXOIUIIOI0Th PUHOK OHJIAHH-TIPOAaKiB.

B 3aranpHOMY pUHIMT pOOOTH MapKETIIICHCIB OYIy€ThCS 38 TAKHM JIAHIFOKKOM:

- Bi1OyBa€eThCs aBTOPH3AIlisl MPOJABIIIB HA BiIMOBIIHIN OHJIANH-TUIAThOpMI;

- CKJIAJIAI0Th KapTKU TOBApiB, 10 HUX JOAAIOTH AETalbHI onucH Ta GoTorpadii;

- TOBapH 3aBO3SITHCS HA CKJIAIM MapKeTIIelicy a0 Ha BIACHI CKIIH MPOJIaBIIS;

- TIOKYTIIIi 3IACHIOIOTH MONIYK TOTPiOHOT MpoAyKiii Ta 0hopMITIOIOTH 3aMOBJICHHS,

- IPOJABLi HAACKUIAIOTh TOBAP MOKYIILISIM.

Crii 3BepHYTH yBary Ha MPOLEAYpPY OIUIATH KOINTIB 3a TOBAap: MOKYIICIh, 3aMOBJISIFOYM TOBAp Ha OOpaHOMY
MapKeTIUIeHCI, mepeKa3ye KOITH Ha oro paxyHOK. MapKeTIIeHC CTATy€e KOMICITO 3a CBOI IMMOCITYTH IMTOCEPETHUKA 3 CYMH
MOKYIKH. Perira rpoieil nepekasyeTbest Ha paxyHOK npoaasLs [2].

MapkerTiieiicn MOXHa MOIUIMTH Ha JISKiJbKa BUJIIB B 3aJIC)KHOCTI BijJ TXHBOI crierfianizaiii Ta opraHizaminHol
cTpykTypH (Tadm. 1).

Tabnuys 1
OCHOBHI BHIIH MapKeTIUICHCIB
Bun mapkernieicy XapakTepucTUKa
1. T'opu3oHTaIBHI MapKeTIUICHCH OXOIUTIOIOTh MIMPOKHH CIIEKTP TOBAPIB 1 TOCIIYT, HE3aJIeKHO BiJl rasrysi
2. BepTHKANBHI MapKeTILICHCH CrienianisyloThcsi Ha MpOAakki TOBApiB KOHKPETHOI Taysi abo NeBHil TOBapHiii
Kareropii
3. CerMeHTOBaHI MapKeTIUICHCH Harrireni Ha meBHy aynuTopiro abo BiIIOBiAHAN TeorpadiYHAN perion
4. KoncouitoBani MapkeTIuieiicu OO0’ €THYIOTb KiJIbKAa OKPEMHX PHHKIB B OJTHOMY MICIIi
5. KomepriitHi MapkeTIieicu OTpHUMYIOTh IPUOYTOK BiJT KOMICiH 3a TpaH3aKIii MK MOKYNISIMH Ta MPOAABISIMHU
6. I'iOpuani MapkeTIuieiicn [ToennytoTh B cO0I pi3HI Moaei

IDicepeno: cchopmosarno aemopamu na ocrogi [3]

Icaye Gararo iHmMX Bapiamiii BHIB MapKETIUICHCIB B 3aJ€KHOCTI BiJl KOHKPETHHUX MOTPed pUHKY Ta Oi3Hec-
CTparterii KoMmaHii.
Takox BUIM MapKETIUICHCIB 32 TUIIOM MOJIEIIi TIOAUIIIOTE Ha TpH pizHOBUIH (puc. 1).

Buu MapkeTIIelicis
3a THIIOM MOJIemi

v v v

B2B B2C c2C
(business-to-business) (business-to-consumer) (customer-to-customer)

Puc. 1. Knacudikariis MapKeTILICHCIB 32 TUIIOM MO
IDicepeno: cghopmosano asmopamu na ocnosi [4]

Mogens B2B (business-to-business). Lle monens 0i3Hecy, npu fKiii KOMIIaHii TPOMAIOTH CBOi TOBapH abo
MOCIIyTY IHIIMM KOMITaHisSIM, & HE KiHIIEBUM CIIOKUBa4yaM. J{o momiOHMX MapKeTIUIeHCiB HalIeKaTh Ti, 110 3aHMarOThCs
00CITyTOBYBaHHSIM ONTOBHX MOKYTOK. L[5 MoieTTh MOYKe OXOTUTIOBATH 3aKyTIBIIO CHPOBHHH, IIPOJIaK TOTOBOT MPOIYKIIii,
00MiH mociyraMu abo CIIJIFHUH PO3BUTOK HOBHUX MPOMYKTIB. | 0I0BHA MeTa B IbOMY BHTIQJIKY - 33JIOBOJICHHS ITOTPEO
IHIIKMX O13HECIB Ta JOCSITHEHHS YCIIXy Yepe3 CHiBIPALILo;

Mopnens B2C (business-to-consumer). lle Mozens 0i3Hecy, B sIKid KOMIaHis Mpojae TOBapu aboO IOCITYTH
Oe3nocepenHbo KiHIleBOMY crioykuBadeBi. [Ipogaski ToBapiB po3paxoBaHi Ha po3ApiOHUX MOKYMIIB. [HTEepHAIiOHATTI3aITis
OHJIAWH-TIPOJIAXKIB € TAKOI0, IO MPOTHO3YEThCs, 110 10 2027 poKy pUHOK eneKTpoHHoi komepuii B2C cranoBuTnME
4195,4 mupa. mon. CIIA [5];

Mogens C2C (customer-to-customer). Lle Momens GizHecy, B sIKili B3a€MOJIis Ta TOPTIBIIS BiAOyBalOTHCS MPSMO
MK crokuBadamu. Lle o3Hadyae, M0 OAWH KOPHUCTYBau NPOAAE TOBAPH YW IOCIYTM IHIIOMY KOpPHCTyBaueBi Oe3
MOCEPEHMIITBA OpraHizaiii ado kommanii. OCHOBHHMI NMPUHIIMII Ii€T MOJENI - HAJAaHHS CIIOKHUBa4aM MOXKJIUBOCTI
B32EMOJIIATH MDXK CO0O0F0, MIHIMI3yIOUH poIb mocepeaHuKiB. [lo miei Momeni BimHOCIThCA Taki OHIANHH-TIATHOPMHU K
eBay, Airbnb, OLX Ta 6arato iHIIuX.

30yTOBa JisUTBHICTD € )KUTTEBO BaXKIUBOIO JIJIsI YCIIIIHOTO (PYHKI[IOHYBaHHS MapKeTIUieliciB. BoHa € criomy4Hor0
JIAHKOIO MIX TMPOJABIIIMH Ta MTOKYTIISIMH, 3a0e31euyroun eQeKTHBHINA 00MiH TOBapaMu Ta mociyramu. BoHa BkITtodae
B ce0e KOMILIEKC (DYHKIIH, CIpsIMOBaHUX Ha e()eKTHBHE MPOCYBaHH Ta pealli3alliio TOBapiB i MOCIYT Yepe3 1ii OHJIaiH-
miardopmu (Tadm. 2).
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Tabnuys 2
OynK1i1 30yTOBOI AisNIEHOCTI MapPKETILICHCIB
DyHKIIIT OmneparriifHi CKIa10B1 CyTHICTB ONEPAIiITHOT CKIIaI0BOL
Peectpamist Ta cTBopeHHs oOmikoBoro | HamaHHS MOXXJIMBOCTI KOMITaHISIM —3apeecTpyBaTHCS Ha
3aMucy NpOoAaBLs ru1aT)opMi Ta CTBOPUTH CBild Tpodisib

3aBaHTakeHHs  iHGopMmamii  Tpo  ToBapum  (OIHCH,

Po3mimieHHs Ta ynpaBimiHHSI TOBAPHIMHA . .. .
. XapaKTePUCTHUKH, 300pakeHHs, I[iHU), X CUCTeMaTu3allis Ta

JIICTUHTaMU
3abe3neueHHS OHOBJICHHSI
MIPUCYTHOCTI Ta S BuxopucTaHHS KIIIOYOBUX CIIB Ta peleBaHTHOI iH(opmarii
; OnTuMizanis KOHTCHTY - - !
BAMMOCT1L JAs TOKpalleHHs BHUIAWMOCTI TOBapiB Yy BHYTPIITHBOMY

JUTSL TIOLITYKY HOIIYKY MapKeTILIENCy

BuxkopucranHs IHCTPYMEHTIB IUTaTHOT peKIIamMu,
CIIOHCOPOBAHMX  TOBapiB Ta IHIIMX  MAPKETHMHTOBUX

VYuyacTb y nporpamax npocyBaHHs

MapKeTILIeHCy R
MO>KJIMBOCTEH, SIKi IPOTIOHYE Iuarhopma
3a0e3ncucHHs TEXHIYHOI MOXJIMBOCTI U  TOKYIIIIIB
[Tpuiiom Ta 00poOKa 3aMOBJIEHB odopmusTH 3amMoOBIIEHHS Ta Iepenada wiel iHpopmarii

IPOZIABIIIO
Hapauss iHCTpYMEHTIB JUTsl BIJIIIOBI/Ii Ha 3aITUTaHHSI KJIIEHTIB,
HaJaHHS KOHCYIBTAIlill Ta BUPIMICHHS MPOOIEMHIX CUTYaIlii

KomyHikarist 3 HOKyIISIMA

Bzaemonis 3
KJIIEHTaMH Ta O0po0OKa marexiB
00poOKa 3aMOBIICHB

[HTerparfiss 3 MIATDKHAMH CHUCTEMaMHU Ul 3a0C3ICUCHHS
3py4HOi Ta OE3MEYHOI OILUTATH TOBaPiB

Koopamnariis mporecy AOCTaBKHM TOBapiB 10 TIOKYIIIIB
Opranizatist J0CTaBKH (camocriitHo mnponaBneM abo dYepe3 JIOTICTHYHI CepBicH
MapKeTIUICHCY)

3abe3reueHHs MeXaHi3My JUls TOBEpHEHHST abo oOMiHy
TOBApiB BiAMOBIIHO 1O BCTAHOBJICHUX MPABHII

O0poOKa MoBepHEHb Ta OOMIHIB

BceranoBneHHS KOHKYPEHTO3JAaTHHX IIiH, 3aCTOCYBaHHSA
3HUKOK Ta aKI[ii

KoHTponp HasBHOCTI TOBapiB Ha CKIaai Ta CBOEYACHE

Bu3zHadeHHst Ta ynpapiiHHS LiHAMA

YIIpaBIlHHA NIHAMHA VipaBmiHHS 3amacaMu

Ta aCOPTUMEHTOM OHOBJICHHSI iH(OpMaIlii PO 3aIUIIKN
Po3mmpenns Ta ontuMizartis AHaui3 TONUTY Ta JOJaBaHHS HOBUX TOBApiB, BUBCICHHS 3
ACOPTUMECHTY ACOPTUMCHTY HEPEHTAOCTbHUX MO3MIIIN

Hapmauus mpopaBIsiM JIOCTYIY IO CTATUCTHKU IPOJIAKIB,
BimcrexeHHs KIIFOYOBHX TIOKa3HUKIB | MEPETIs/IiB TOBAPiB, MOBEIIHKH ITOKYTIIIB Ta IHITUX BaYKITHBUX

METPHK
AmHamiThka Ta Amnaui3 epeKTHBHOCTI Orminka pe3yIbTaTUBHOCTI MAapKeTHHTOBHX KaMITaHii Ta
3BITHICTh 30yTOBHX 3yCHJIb IHIIUX JiH, CIIPSIMOBAHUX Ha 301IBIICHHSI TPOJIaXKIB
Hamamns  mpomaBisiM  iHdQopmamii s OpHAHATTA
®opmMyBaHHS 3BITIB OOTpyHTOBaHMX pIMIEHh MIONO ONTHUMI3alii 30yTOBOI
JUSUTBHOCTI

IDicepeno: cghopmosano asmopamu Ha ocHogi [6]

EdexTuBHe BUKOHaHHS WX (PYHKITIH sIK 3 00Ky caMOro MapKeTIUIeHCy, Tak i 3 00Ky MPOJABIIIB, € KIFOUOBUM JIS
ycminrHoi 30yToBoi AisTBHOCTI Ta JOCSATHEHHS KOMEPIIMHUX 1iseil Ha oHaiH-Tu1aTgopmax.

30yTOB1 KaHAJIM MAapKETIUIEHCIB Ta 30yTOB1 KaHAJIN MPOJABIIIB € B3aEMOIIOB I3aHUMH, aJie MAlOTh Pi3HY MPHUPOITY
Ta QyHKII. ix e(heKTUBHE TTOETHAHHS € KITFOUeM JI0 YCIINIHOI JAisSUTbHOCTI K CaMHUX MapKeTIUIeHCIB, TaK 1 MPOIaBIIiB,
10 Ha HUX MPALIOIOTh.

st 6aratboX MPONABIIB MApKETIUICHC CTa€ OJHUM 13 KUIBKOX KaHaTiB 30yTy, TIOPSJ 3 BIACHUM IHTEpHET-
MarasuHoM, (i3MYHUMHM TOYKaMM Npoaaxy Toumo. EdexTnBHa OMHIKaHadbHA CTpareris nepeadadae y3roKEeHY
Ppo0OTY BCix KaHaMiB 30yTy [ BChOTO PI3HOMAHITTSI IPOJABIIIB, SIKi MPEACTaBICHI HAa MapKeTIieiicax. MapkeTiuielicu
JI03BOJISIIOTH MTPOJABIISIM OXOIUTH HOBY ayJIUTOPIIO, /10 SIKOT BOHK MOIJIM O HE JIICTAaTHCS Yepe3 BIAcHI KaHaIH.

YemimHi iposiaxki Ta MO3UTHBHI BIATYKH Ha MapKeTIDIeHCi MOXKYTh MTiIBUIIATH BIi3HABAHICTh OPEH/TY ITPOAABIIS
1 3a Horo MexxaMu. [HOAI MapKeTIUIeHCH MPOBOIATH CIiIbHI MAapPKETHHIOBI KaMIaHii 3 OKpEMHMH NPOJaBIsSMU abo
KaTeropisiMu TOBapiB, 1110 € B3AEMOBUTITHUM JIJIsl 000X CTOPIH.

MapxkeTmnieicu TakoX MOXKYTh OyTH BUKOPUCTaHI JJIsl TECTyBaHH IIONMTY Ha HOBI TOBapH Iepe] 3aIlyCKOM iX y
BJIACHUX KaHaJax.

TakuMm 4YnrHOM, 30yTOBI KaHAJIM MAapKETILICHCIB CTBOPIOIOTH BEJIMKY EKOCHCTEMY 3 MOKYIISIMH Ta 0a30By
1HQPACTPYKTYPY, SIKY IPOAABLI BUKOPUCTOBYIOTb [UIs IPEACTABICHHS Ta IPOAAXKY CBOIX TOBApiB. Y CBOIO Yepry, aKTUBHA
Ta eekTrBHA 30yTOBA AiSUTBHICTH MIPOAABLIB HA TIAT(GOPMi pOOUTH MapKeTIUIeHC OiIbII MPUBAOIMBHM JJIS TOKYTILIIB,
3abe3mneuyroun HOro 3pOCTaHHS Ta YCImiX. [ paMOTHA 1HTErpallisi BIACHUX KaHAIB 3 MOKJIMBOCTSIMH MapKETIUICHUCIB €
3aM0PYKOI0 MAKCUMAJILHOTO OXOIJICHHSI PUHKY Ta 301IbLICHHS MPOAAXKIB Ul IPOAABLIB.

AxTuBauis 30yTOBOi MisSUIBHOCTI KOMIIAHIH 3a JOMOMOTOI0 MapKeTIUIeHCiB Moke OyTH Ayxke e(eKTHBHUM
CHOCOOOM 3ajlyueHHsI HOBHUX KJIEHTIB Ta 301IbIIeHHS mpoaaxiB. OCoOMMBOCTI Takoi akTHUBALli JaayTh 3MOTY MaTu
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JOCTYI JI0 BEJIMKOI ayIUTOpii, OCKIIBKH MapKeTIICHCH 3a3BHYail MarOTh BEJIUKY 0a3y KOPHCTYBayiB, sKa MOXKe OyTH
MOTCHI[IHHUMK KJTIEHTAMU JJIs 3allikaBjieHol kKommaHii. J{jist koMmnaHii 3’SIBJISE€ThCS MOMJIMBICTh 3MCHIIICHHS BUTPAT
Ha MapKeTWHT, OCKUTBKH peKjiamMa Ha MapKeTIuielicax Moke OyTH e(eKTHBHINIONI 1 JemIeBIION, HiK MPOBEICHHS
BJIACHUX MapKETUHTOBHX KaMraHiii. HeoOXiHO TakoK BiJI3HAYHUTH MiABUINEHHS 3PYYHOCTI JUIS MOKYIIIIB - KIIIEHTH
YacTO MIYKAIOTh MPOAYKIII0 Ha MapKeTIuieiicax yepe3 BeMKUI aCOPTHMEHT MPEJICTaBICHO Ha HUX MPOMYKIIi pi3HUX
MOCTaYaIbHUKIB Ta HAsBHY MOYUINBICTh IOPIBHSAHHS PI3HUX MPOTIO3HUITIH.

Bpenn Oyap-sikoi koMmaHii, MPOAYyKIIis SIKO1 IIpecTaBiIeHa Ha iaT(opMi, Mae MOKIIMBICTh OTPUMATH MOKPAILEHY
peryTailito, OCKIJIbKH BEJIHKa KiTBKICTh CIIOKUBAYIB MO0 BCHOMY CBITY JIOBIpSIFOTH MapKeTIIehcam.

3aranom, 0COOMMBOCTAMH €JIEKTPOHHOI TOPTIBIi € EKOHOMIsI 32 PaxXyHOK MacmTady Ta MepexeBi eQexTa [7, c.
10]. BuxopucTtanHsi MapKeTIUIeCiB Uil akTuBalii 30yTOBOi AiSTIBHOCTI KOMIaHii MOXKE JTOTIOMOTTH 3aJyYHTH HOBHX
KJIIEHTIB Ta 301IbIINTH MPUOYTOK.

KinbkicTh MapKeTIUIEHCIB y CBITI 3HAYHO 3pociia 3a OCTaHHI POKH, OCOOJMMBO Tia 9ac Ta Micis MaHAeMil
COVID-19, sxa npuckopuia mepexij A0 oHjaiH-Toprieii. L{s TeHmeHmis BiqoOpakae 3MiHYy CIIOKUBUMX 3BUYOK Ta
OakaHHS KOMITaHIl PO3IIMPIOBATH CBOT KaHAJIM 30yTy Yepe3 OHJIalH-TUIaT(hOPMH.

B cBiTi icHy€e Benmuka KiJTbKiCTh MapKeTIUICHCIB, OJJHAK 3HAYHA YaCTHHA 00CATY MPOAAXKIB MPHUITAIAE HA JeKiTbKa
HaMOIbIIMX TIIO0AJBHUX TpaBILiB, TakuxX Ak Amazon, Airbnb, eBay, Alibaba (Taobao, Tmall) ta inmmx. B Ykpaini
SCKpaBUMHU TIpUKIaaMu MapketiuieiiciB € Rozetka, Privatmarket, Bigl, Prom Ta in. [8, c. 36]. B ocranHi poku
CTIIOCTEPIra€ThCsl TEHACHINS O MIBHAKOTO 3POCTaHHS KUTBKOCTI cCrieliaii3oBaHWX (HIMIEBUX) MapKeTIUICHCIB, SKi
(OKyCyIOTbCSl Ha KOHKPETHHX KaTeropisix ToBapiB ado reorpadidHuX perioHax.

Kommnanii, siki pencTaBisioTh CBOIO MPOAYKII0 Ha MapKeTIUieiicax Hachpasli MaloTh 0OOMEKCHHUH BIUIMB Ha
npogaxi. MapkeTiieiic MoXke MIiHATH allTOPUTMHU BHadi y katanosi « ToBap» um BIpoBa/pKyBaTH HOBI TpaBuIia, SKi
o0OMeXaTh KiTbKICTh 3aMOBJIEHb J1JIsl KOMITaHii-mocradanbHuKa. [Tponaxki MoKy Th 3SMEHIIMTHCH TAKOXK Y€pe3 HeraTHBHUN
BIJI'YK MOKYIIISI, TOMY IO MapKETILICHCH YBaKHO 32 UM CIIOCTEPITaloTh 1 pearyrTh Ha Taki BiAryku. HaBiTh gKio
Bce 100pe, TO 3 9aCOM KOMITaHiA-ITOCTaYaIbHUK MOXKE NIHTH IO TOYKH, KOJIH BKE HE ICHY€E IMUIAXIB 30UTBIINTH KiTBKICTh
MPOJXKiB, TOMY TaKHMM KOMIAHISIM Kpalle 3allyCTUTH BIACHUH 1HTEpPHET-MarasuH, sIKHid JO3BOJIUTH 1M 3aBaHTaKyBaTH
TOBapH ojipa3y Ha KiJibka MapKeTIUICHCIB 1 BAKOPUCTOBYBATH 1HII KaHAJM MTPOJAXKIB ISl 3pOCTaHHs MPUOYTKIB [9].

HesBakatoun Ha OYeBHWIHI TepeBarn MapKeTIUICHCIB SIK iHCTpyMeHTY 30yTy, ICHYIOTh i CBOi CKJIaJIHOIII,
SKi 3MYIIYIOTh KOMIIAHII aJanTyBaTh CBOI MapKETMHIOBI CTparerii 1o BiANMOBIIHUX CTparerii MapKeTIUICHCIB,
BUPIIITYBaTH MPOOJIEMHU YIPaBIiHHI TOBAPHUMH 3aracaMH B yMOBaxX BUMOTI MEBHOT IIaTGOpMH, 3a0e31edyBaTH CBOIO
KOHKYPEHTOCIIPOMOXKHICTh B YMOBAX BEJIMKOI KIJIbKOCTI ITPOAABIIB, ONTHMIi3yBaTH JIOTICTHYHI TpOIECH Ta TOOYI0BY
e(eKTHBHOI KOMYHIKaLil 3 KIIEHTaMH B paMKax IpaBuJ MapkeTrivieicy. [Ipu oOpanni 30yToBOi cucTteMu HEOOXiTHO
BpaxoByBaTH Bce KOHKYPEHTHE CEpe/IOBHIIE Oi3HECY Ta HAasBHY JIOTICTHUHY 1HPPACTPYKTYpy B KO)KHOMY PETiOHi, THITH
KIII€HTIB, BUMOTH 0 PiBHS iX 00CIyTrOByBaHHS 1 BUTPATH, TTOB’sI3aHi 3 MisIbHICTIO 30yTOBOi cuctemu [ 10, c. 63].

BucHoBku. CtarTs po3KpUBa€e KIIOYOBI 0COOIMBOCTI aKTUBi3aLil 30yTOBOT AiSIIBHOCTI KOMIIaHii 32 JOMOMOT0I0
MapKETIUICHCIB, T IKPECIOIOUN IXHIO BaJKJIMBICTD SK IMOTYKHOTO KaHATy OHJIAiH-TOpriBii. EdQekTHBHEe BUKOpHCTaHHS
MapKeTIUIeHCiB BUMarae BiJf KOMIIaHii CTPATETIYHOTO i IX0TY, [0 BKITIOYa€ BUOIp BIAMOBIIHIX TIATPOPM, OTITUMI3AIIIf0
TOBapHUX JIICTUHTIB, PO3POOKY KOHKYPEHTO3JaTHOI LIHOBOI IMOJIITHKH, HAJIArOJP)KEHHS JIOTICTUKH, aKTUBHY B3a€MOII0
3 KIIIEHTAaMH Ta BUKOPHCTAHHS MAapKETHHTOBHUX 1HCTPYMEHTIB.

VYemimHa iHTeTparist MapKeTIUIEHCIB y 3aralibHy 30yTOBY CTPATETiIO J03BOJISIE€ KOMIAHISIM 3HAYHO PO3IIMPUTH
OXOIUJICHHSI ayauTopii, 30UIBIINTH OOCATH NPOAAXiB Ta ONTHUMI3yBaTh onepauiiHi npouecu. BoaHouac, mpopasii
MOBHHHI BpaXOBYBaTH BUCOKY KOHKYPEHIIIIO Ta HEOOX1IHICTh alanTallii 10 MpaBuiI riaTdopm.

IMomanpmi mocmipkeHHS y 1M Taimy3i MaloTh OyTH CHpPSMOBaHI Ha TIMOOKHWHA aHali3 e(peKTHBHOCTI Pi3HUX
cTparerii Ta iHCTpyMEHTIB 30yTy Ha MapKeTIuielicax, 0COOIMBO B KOHTEKCTI YKPaiHCHKOTO PUHKY, 8 TAKOK Ha BUBYCHHS
MUTaHb IHTErpallil MApKETIUICHCIB 3 THIIUMH KaHaIaMH 30yTy B paMKax OMHIKaHAIBHUX CTpaTeriii. B ymoBax 3pocranHs
KITBKOCTI Ta BITMBY MapKeTIIeHCiB, PO3yMiHHS IXHIX OCOOIMBOCTEH Ta BMijle BUKOPUCTAHHS IXHIX MOYKJIMBOCTEH CTa€e
KITIOYOBUM (PaKTOPOM YCTHIXY JUIS CyYaCHUX KOMIIaHiH B €JIEKTPOHHINA KOMEpLIii.
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