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®OPMYBAHHSA BIBHEC-MOJIEJII TOPT'OBEJIBHOT O IIIAITPUEMCTBA

Anomauyia. VY cmammi Oocniodxceno ocoonueocmi opmysanHs OizHec-MOOeni MopeoBelbHO20
nIONPUEMCMBA 8 YMOBAX 80EHHOI ekoHoMiKku. OOTPYHMOBAHO, WO PYUHYBAHHS T02ICMUYHOL IH(pacmpyKmypu,
3MIHU Y KYNIBENbHIU CAPOMONCHOCMI HACELeHHS, MPAHCHOPMAayis CNOICUBYOI NOBEOIHKU MA 3POCMAHHS
HEeBU3HAYUEHOCMI 308HIUHBLO2O CepedosUd 3YMOBII0I0Mb He0OXiOHICmb nepecisady mpaouyiuHux nioxooie
00 opeaHizayii mopeosenvhoi JifnbHOCMI. Y3a2anvHeno KAacuuHi ma cyuacHi HAykosi nioxoou 0o OizHec-
MOOeNI08aAHHs 3 AKYeHMoM Ha euxopucmanHs Business Model Canvas sk yHieepcanbHo2o iHcmpymenmy
cmpykmypuzayii 102iku yHKyionysanHs nionpuememea. Ha ocnosi ananizy ocmanuix 0ocaiosxcenb 0068e0eHo
Oooyinvricms aoanmayii moodeni Canvas 0o 6naugy Kpuzosux npoyecie, yugpoeoi mpancgopmayii ma
8UMO2 CMANO20 PO3BUMKY. 3aNPONOHOBAHO A0ANMOBAH) OI3HeC-MOo0elb MOP208ENbHO20 NIONPUEMCMBA HA
ocHogi Business Model Canvas 3 ypaxysannam eocHnux ymoe ¢yynxyionysanns. Haykosa nosusna nonseac
¥V 88e0eHHi 000amK08020 ONOKY «PUBUKOCMIUKICMb Oi3HeC-M0oO0eni» ma YMOYHeHHi 3Micmy mpaouyiuHux
O10KI8 uepe3 npuzmy JOCICMUYHUX 0OMedceHb, MIHIMIzayil eumpam i 3abe3neyeHHs Oe3nepepeHoCmi
nocmayanns. Ilpakmuune 3HauyeHHs pe3yibmamis noui2ac y MOMCIUBOCMI iX BUKOPUCMAHHSL OP20BENbHUMU
nionpuemMcmeamu 01 NiO8UULEHH. CMIUKOCMI, SHYYKOCII Ma KOHKYPEHMOCHPOMONCHOCHE 8 YMOBAX BOEHHOT
ma nicis8o0euHOl mpancghopmayii eKoHOMIKU.

Knwuogi cnoea: 6isnec-wooens, Business Model Canvas, mopzoeenvre nionpuemcmeo, 60€HHA
EeKOHOMIKA, PUUKOCMIUKICMb, 102ICMUYHI 0OMedxcelHsl, adanmayisi Oi3Hec-mooeli.

FORMATION OF THE BUSINESS MODEL OF A TRADE ENTERPRISE

Abstract. The article focuses on the formation of a business model of a trade enterprise under wartime
economic conditions. It is substantiated that military aggression, destruction of logistics infrastructure,
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disruption of supply chains, changes in consumers’ purchasing power, and the transformation of consumer
behavior significantly affect the operating environment of trade enterprises and limit the effectiveness of
traditional management approaches. Under such conditions, the business model becomes a key instrument for
ensuring adaptability, resilience, and competitiveness of enterprises in the trade sector. The study systematizes
classical and contemporary scientific approaches to business modeling, emphasizing the Business Model
Canvas as a widely recognized and methodologically grounded framework for structuring the logic of value
creation, delivery, and capture. The analysis of recent academic literature demonstrates that modern research
increasingly interprets the business model as a dynamic system requiring continuous adaptation to external
shocks, crisis processes, digital transformation, and sustainability challenges. Particular attention is paid to
studies addressing business model adaptation during crises, digitalization of trade activities, and the integration
of sustainability principles into business model design. Based on the theoretical analysis, an adapted business
model of a trade enterprise is proposed using the Business Model Canvas as a basic framework. The proposed
model reflects the specific features of enterprise functioning under wartime conditions and incorporates
logistics constraints, limited resources, and the need for cost minimization. The scientific novelty of the study
lies in introducing an additional block — business model resilience — which characterizes the enterprise’s
ability to ensure continuity of supply, flexibility of partner networks, diversification of logistics channels,
and rapid reconfiguration of business processes in response to wartime risks. Furthermore, the content of
traditional Canvas blocks is refined through the prism of resilience, adaptability, and risk management. The
results of the study expand the theoretical understanding of business model formation in the trade sector
under conditions of high uncertainty and provide practical guidelines for trade enterprises seeking to enhance
stability, flexibility, and financial sustainability during wartime and post-war economic transformation.

Keywords: business model, Business Model Canvas, trade enterprise, wartime economy, resilience,
logistics constraints, business model adaptation.

IocranoBka npod.emu. JisutbHICTB TOProBEILHUX HiIIHpI/I€MCTB B yMOBax BiliHU BH3HAYAETCS
JIOTICTUYHOI 1HQPACTPYKTYPH, 3MIHM B KyIMiBeJbHIH CHpOMO)KHOCTl HaceJleHHs Ta HOBCI[IHLII CTIIOXKMBauUIiB,
PO3BHTOK LI(POBUX TEXHOIOTIH, IE JIHIIIC HE3HAYHHIA IEPEITIK NIPOOIEM, 3 SIKHMH CTUKAIOTHCS TOProBE/IbHI
T ANPHEMCTBA Y TIPOLECT AIATBHOCTI. 3a TaKMX YMOB, 3BHYHI IiAXOIH JI0 BEICHHS Toprle BIKE HE JIAI0Th
04iKyBaHHX PE3yJIbTATiB, TOMy BCE OLIbIIOT Bark HabyBae NUTAHHs (hOPMyBaHHS CyqacHoOi Oi3HEC-MOeNi, sKa
JI03BOJISIE MIANPUEMCTBY OyTH THYYKHM, KOHKYPEHTOCIPOMOXKHIM Ta 30PIEHTOBAHMM Ha CIIOXKHBAYA.

JocaikeHHs (QopMyBaHHS O13HEC-MOJEINl TOPrOBEJIBHOIO MIANPUEMCTBA TICHO IOB’s3aHE 3
NPAKTUYHUMU 3aBJAaHHAMHU MEHEKMEHTy. YiTko BUOyyBaHa Oi3HEC-MOJIENb JIooMarae Oiuibil e(eKTUBHO
BHUKOPHCTOBYBATH HasiBHI PECYPCH, ONITUMI3yBaTH Oi3HEC-TIPOIECH, MTIABUIIUTH IHHICTH JUISI CTIOKUBAYiB Ta
3abe3neunTy cTadiabHI (PiHAHCOBI pesyIbTaTH.

Jlnst mo0OynoBH Gi3HEC-MOZEII TOPTOBEIBHOTO MiIIPHEMCTBA Y JOCTIKCHHI BUKOPHCTAHO KIACHYHY
mozens Business Model Canvas, sika € 3arailbHOBU3HAaHUM lHCTp}IMeHTOM HO6yIlOBI/I 6i3nec-mpornecis. Ii
3aCTOCYBAHHS 3yMOBJIEHE 3/1aTHICTIO KOMIIJIEKCHO IIO€AHYBATH KIIOUOBI €JIEMEHTH A1sTIbHOCTI TOPrOBEJILHOIO
HiANPUEMCTBA — IIIHHICHY [TPONO3HMIIi0, KJIIEHTChKI CErMEHTH, KaHaJIU 30yTy, IapTHEPChKI 3B’ A3KH, PECypcH,
BUTPATH Ta JDKEpeEJIa JOXO/IB — Y MeXKaX €IMHOI KOHIENTYyaJIbHOI PAMKH.

Bucoka yHiBepcanbHICTh 1 amanTuBHICTH Business Model Canvas 103BoJisie BUKOPUCTOBYBATH ii K
0a30By OCHOBY JJIs1 TOJANIBIIOL Mozm(pikauii’ 0i3Hec-Mo/IeNi BiIMOBIAHO A0 3MiH PUHKOBOTO CEPEIOBHIIA, 1110
€ 0COOJIMBO BAXKIJIMBUM TSI TOProBe/bHIX M ANPHEMCTB y CYYaCHHX YMOBAX (DyHKIIOHYBAHHS.

AHaJgi3 ocTaHHIX JocailkeHb i myOaikanii. OHiero 3 nepinx akaaeMIdYHUX poOiT, y AKIH 3aKiIaIeHO
noriky Business Model Canvas € npans A. OcrepBanbaepa, FO. [linbepa ta K. Tyuui «YTouHeHHs Oi3HeC-
MOJIeNIei: TOXO/PKEHHSI, CbOTOJICHHS Ta MailOyTHe KoHuenii» [ 1, 2]. CydacHi HayKoBi JOCIKEHHS TOOYI0BU
O13HeCc-MozeN MiAIPUEMCTBA 30PIEHTOBAHO 32 TPhOMa OCHOBHHMH HaIpsSMaMH: HEOOXITHICTH amamnTariii
MOJIeNi 3a HacJiIKaMu BIUIMBY KpU30BHX mpoueciB (pocmikyerbes BB COVID-19) [3, 4]; po3surok B
yMoBax 1udposizaiii nmpomuecis [5, 8, 9, 10]; y3romkeHHs 3 KOHIICIIIIEIO CTAJIOr0 PO3BUTKY [6, 7].

Ile miakpecaroe HEOOXITHICTh TIMOOKOTO JOCITIIKEHHS crenu(iku 3acTocyBaHHs Mozem Business
Model Canvas B AisIbHOCTI TOPTOBEIbHUX MIIPUEMCTB B YMOBAX BiifHH.

MeTo10 CTATTI € YIOCKOHAJICHHS ITiIX0Ty 10 hopMyBaHHS 013HEC-MO/IEIIi TOPTOBEIILHOTO ITi IMTPHUEMCTBA
NUIIXOM ajanTaiii kiracuanoi moseni Business Model Canvas 1o cydacHuX yMOB (DyHKITIOHYBaHHS, 30KpemMa
BOEHHUX BUKJIMKIB, IOPYIIECHHS JOTICTUYHUX JIAHLIIOTIB Ta 0OMEXEHOCTI (DiIHAHCOBUX PECYPCIB.
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Bukiaaa ocHoBHoro marepiaiy. A. OcrepBanpaepom, 0. Ilinbeporo Ta K. Ty4ui monsaTTs 6i3HEc-
MoJIeNl MIJIPUEMCTBA BU3HAUEHO, SIK «...KOHLUENTYyaJIbHUM IHCTPYMEHT, L0 MICTUTh HaOlp €JIEMEHTIB Ta iX
B3a€MO3B’S3KiB, 1110 JI03BOJIA€ BUPA3HTH OizHec- noriKy KOHKPETHOT (1)ipMI/I Ile omuc miHHOCTI, SIKY KOMIIaHis
TPOTOHY€E OIHOMY 200 KiJIbKOM CErMEHTaM KITI€HTIB, a TaKOX apXiTeKTypy (ipmu Ta il Mepesxki mapTHepis
JUIsl CTBOPCHHS, MaPKCTHHTY Ta 10CTaBKH Li€] IIHHOCTI Ta KaIliTaly B3a€MOBIIHOCHH, 3 METOIO TCHEPYBAHHSI
NpUOYTKOBUX Ta CTIMKUX MOTOKIB 10X0AiB». HayKkoBIsIMM BUI1IEHO CKJIa10B1 O13HEC-MO/IeN], SIK1 Y B3a€MOJI1
BU3HAUYaIOTh €(PEeKTUBHICTH ii poboTH (Tabm. 1).

Tabnuys 1
CrpyxkTypHi 610ku 6i3Hec-mozeni (miaxin Business Model Canvas)
. CrpyKTypHUit 610K
OnopHuii enemMeHT PYKTYP 3 XapakTepucTuka
Oi3Hec-mMozeni
IpoxykT HixnnicHa BinoOparkae CyKymHICTh TOBapiB i MOCIYT MiAMPUEMCTBA Ta WIiHHICTH, SIKY BOHH
pory HPOIIO3HIIS CTBOPIOIOTH JIJIs CLIOJKUBAYIB.
HimpoBuit BusHavae cerMeHTH CIIOKMBAYIB, Ha SIKi OPIEHTYETHCS iAPHUEMCTBO IIPH CTBOPEHHI
. CHOKHBAY Ta peasizalii MiHHOCTI.
Iarepdeiic . —
Xapaxrepusye crocoOH Ta KaHajHd, 32 JIOTTOMOTOI0 SIKUX IiATPHEMCTBO 311iIHCHIOE
B3aEMOJIT 3 Kanamu 30yty PP . P
. KOMYHIKAIIilO 1 JOCTaBKY LIHHOCTI KITi€HTaM.
KJIIEHTAaMU - - — -
BzaemoginHocunu 3 | Onucye TUIH B3aeMoIii Ta popMar BiIHOCHH, Ki IiIPHEMCTBO (popMyeE 3 pI3HUMH
KJIIi€HTaMH CErMEHTaMH CIIO)KHBaiB.
KOH(inrypaulﬂ Bino6paxkae TI0€/IHAHHS BU/JIIB ):usmLHOCTl Ta pecypciB, HEOOX1THHUX JJIsl CTBOPEHHS
LIHHOCTI Ta HaJaHHsI LIHHICHOI IPOIO3HUIIIT.
VYipasiiHHS Kirouosi XapakTepu3y€e OCHOBHI KOMIETEHIli Ta MOXIUBOCTI TMiANMPUEMCTBA, IO
iHpPaCTPyKTypOIO KOMITETEHIIT 3a0e3MeuyroTh peajizanilo 0i3Hec-MojIei.
ITapTHEepchka BinoOpakae cricTeMy MapTHEPCHKHUX BITHOCHH i3 MOCTaYabHUKAMHU Ta IHITUMH
Mepexa cy0’eKTamH, 3aJTy4EeHUMH JI0 CTBOPEHHS I[IHHOCTI.
VY3aranpHIO€ OCHOBHI BUIM BUTPAT, TIOB’s13aHi 3 (YHKIIOHYBaHHSAM Oi3HEC-MOEi
CrpykTypa BUTpaT | ~: A par, byniuiony A
. . i APHEMCTBA.
®iHaHCOBI aCIIeKTH :
. Busnayae criocodu QopmyBaHHS JOXOIIB Ta JUKEpENa TPOIIOBHX HAIXOMKEHb
Monenb 10X0/a1B .
T APHEMCTBA.

IDicepeno: cknadeno asmopamu 3a oanumu [1]

[MomaneIn 1ocCHiPKEHHs aBTOPIB, JO3BOIMIN chopMyBaTu po3yMinHs Mozelni Business Model Canvas
(BMC) six yHiBepcaJIbHOTO 1HCTPYMEHTY , SIKUW 3a0e3mneuye IulicHe OaueHHs MIANPUEMCTBA K CUCTEMH,
JT03BOJISIE IBUJIKO BU3HAYUTH «TOHKI MICISD» B HOTO MisIIbHOCTI [2].

BrnuB 30BHIIIHIX MIOKIB 3MYLIy€ MiANPUEMCTBO 3MIiHIOBATH BJIACHY 0i3HEC-MOJIeNIb  [IUIIXOM
paguKaIbHOI (nepma cTpareris) abo TIOCTYTIOBOT (zpyra ctparerisi) aaanTaiii, 3 METOIO MiHIMI3allli pU3UKIB.
Tpets crpareris, Ky MOXe 3aCTOCOBYBATH MiIIPHEMCTBO, MOJIATAE B TOMY, «...I100 MEPEBECTH BCE B PEIKUM
OYIKYBaHHS Ta YEKaTH, MOKU «Oypsi MHHE», X0ua BOHU MOXKYTh IOKJIAJaTUCS HAa CBOIO (DIHAHCOBY CHIIY Ta
(iHaHCYBaHHS B1Jl AOMOMOTH...» [3].

[Tosia InTepHeTy Ta nudposa Tpancdopmariis npusBenu 10 GopMyBaHHS HOBOI KOHIEMII HU(POBOT
013HEeC-MO/IelTl, SIKa «...BU3HAYAETHCSA K O13HEC-MOJIeNb, Ha SIKY BIUTMBAIOTH 3MiHU, CIIPUYUHEHI TUPPOBUMHU
TexHonorisiMm» [5]. «TexHonorii J03BOMISIIOTH KOMIIAHISIM ONTUMAaJIbHO BUKOPUCTOBYBATH )IOCTyHHi naxi. Jlani
CIyTyIOTh OCHOBOIO IIU()POBOT EKOHOMIKH, i 3HAHHS TOTO, SIK X BUKOPUCTOBYBATH, Ma€ BUPIIIAIbHE 3HAYCHHS
juist yerixy. ITo-cyi, yemix 3anesuThb Bijl IPaBUIBHOTO YIPABIIHHS JaHUMH Ta 31aTHOCTI IHTEPIPETYBaTH iX
HacImiaKm» [5].

Ananranito 6i3Hec-MojeNnel TOProBenbHUX MIANPUEMCTB B YMOBaX HU(PPOBOI €KOHOMIKHU TMOB’SI3aHO
3 JIOTOBHEHHsM KiacnyHuX OnokiB Business Model Canvas TakuMu JOAATKOBUMH, SIK «...MOAEPHI3ALis
JIOTICTUKH — BIPOBAJIKCHHs aBTOMATH30BaHMX CKJIAIIB, HI/I(l)pOBI/IX CUCTEM YIpaBJIiHHS JOCTABKOIO; MacoBa
HepCOHaHISaHIH BHKOpHCTaHHs big data Ta aniropuT™iB IITYYHOTO IHTEICKTY LTSt POPMYBAHHS IH MBIy aTBHIX
TPOTO3HILiii; eKOHOMIKaA MiAMMCKH — 3aIPOBA/PKCHHS HOBUX (JOPMATIB BITHOCHH 31 CIIOKHMBaYeM (HANPUKIIAL,
peryisipHa TOCTaBKa TOBapiB); CHIBIpaId y MU(POBUX €KOCHCTEMaxX — IHTErpallisl MiAMPUEMCTB TOPTIBIi Y
mupii miatTdopmu (MapKeTIUIecH, GpinTex-cepBicu)» [8].

Oxpemum HampsiMoMm € posmupeHHs Business Model Canvas y KOHTEKCTI CTajocTi (3aCTOCYBaHHS
TPUPIBHEBUX MIAXOA1B — EKOHOMIKA-E€KOJIOT151-COLI1yM), 1110 IEMOHCTPYE 3[aTHICTh O13HEC-MOAEI1 «0aBaTh»
JOAATKOBl BUMIpHU IIHHOCTI 10 0a30Boi CTpyKTypu. «IHHOBalii CTanoro po3BUTKY IMOPIBHSHO Kparie
BIIPOBQ/KYIOTBCSI Ta KOMYHIKYIOTBCS, HIK Yy KIACHYHIM MoOJeni, 0 MOXE CYTT€BO 3MIHHTU I[iHHICHY
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MPOMNO3ULII0 Ta AW(EpEeHILII0BaTH MPOono3uLlii (MPOAYKT, I[iHa, MOCIyra), 10 MPU3BOAUTH 0 OTPUMAaHHS
KOHKYPEHTHHX mepeBar» [7].

VYV BITUM3HSHHMX JOCIIIPKCHHSIX 3aCTOCYBaHHS OI13HEC-MOJEIIOBAHHS Yy AISUTBHOCTI TOPTOBEJIBHHX
HiANPUEMCTB MIPOCTEKYETHCS, 30KkpeMa, Yy poooti C. B. Tkauyk, J1e 3apONOHOBAHO KOHIIETITYalbHY MOEIh
pureiinepa popmary «Online + Offline», 1110 3a cBoO€t0 JIOTKOIO BinoBigae cTpykrypi Business Model Canvas,
AKIICHTYIOYM yBary Ha KII€HTOOPIEHTOBAHOCTI, OMHIKAHAJBLHOCTI Ta TEXHOJOTIYHIA MmATpuUMIN Oi3HEeC-
mporecis [9].

VY3aranbHEHHS Pe3yibTaTiB aHaNi3y JpKepell CBiquuTh, Mo Business Model Canvas € mpumaTHuM
0a30BUM IHCTPYMEHTOM JJIs OTTHCY Oi3HEC- MO,I[CJ'Ii TOPrOBEILHOTO Hi,I[HpI/ICMCTBa OJTHAK Cy4acHi JOCIIIKECHHS
JICMOHCTPYIOTh OTpeOy B HOTO yTOYHEHHI Ta ajanTallii il yMOBH BiliHH Ta CTPYKTYPHUX 3DYLICHD.

VY BOEHHUX YMOBAax Ui TOPTiBIII KIIOYOBUMH CTAIOTh PILICHHS IOAO0 O€3MepepBHOCTI MOCTaYaHHS,
THYYKOCTI TIAPTHEPCHKUX MEPEeXk, MepeOymoBy KaHaIiB 30yTy Ta KOHTPOJIO BHTpar. AxantoBaHa Business
Model Canvas TOproBenbHOro MiJIpUEMCTBA B yMOBaX BOEHHOT €KOHOMIKHM C(hOpMOBaHa Ha OCHOBI KJIIACUYHOT
MOJIeJIi 3 aanTalli€ro 10 PUHKOBOT HEBU3HAYCHOCTI Ta OOMEKEHHX pecypciB (DyHKIIIOHYBaHHS B yMOBaxX BIiHU
(Tabm. 2).

Tabnuys 2
AnanToBaHa 613HEC-MOJIE€NIb TOPTOBEJIBHOTO TITPUEMCTBA
(na ocnosi Business Model Canvas 3 ypaxys8auHsam 60€HHUX YMO8)

Bnox Business Model

Canvas Knacnunmii 3mict Boenna ajanrariis (HaykoBa HOBH3HA)
OpientyeTbesi Ha 3a0e3re4eHHs JIOCTYMHOCTI TOBapiB  mepuioi
o . HEOOXiZTHOCTI, CTAaOUILHOCTI IOCTAauyaHHs Ta IPOTHO30BAHOCTI IIiH;
[Iponyxr [inxicHa npono3uiis

ACOPTUMEHT (POPMYETHCS 3 ypaxXyBaHHIM JIOTICTHIYHUX MOMKJIUBOCTEH i
IJIaTOCIIPOMOXKHOTO ITOTIUTY.

CerMeHTanist KJIEHTIB 3/11HCHIOETHCS 3 ypaxyBaHHSIM 3MiH KyITiBEJIbHOT
HixpoBuii crioxmBaq CIIPOMOXKHOCTI, TEPUTOPiallbHOI MOOITBHOCTI Ta TPIOPUTETHOCTI
6a30BuX Morpeo.

IlepeBara HamaeTbcss OMHIKAHAIBHUM Ta HU3BKOBHTPATHUM KaHAJIaM
Kananu 30yty 30yTy (VOKaNbHi MarasMHM, OHJIAHH-3aMOBJCHHS, CAaMOBHMBI3), IO

IaTepdeiic B3aemopnii 3

KJIIEHTaMu
MiHIMI3yIOTh JIOTICTHYHI PU3HKH.
. AKIIEHT poOWTHCS Ha MIATPUMAaHHI IOBipH, CTaOUTBHIN KOMyHIKaIii,
BzaemoBigHoCcuHHM 3 . . . L o]
CITERTaMM iH(popMyBaHHI PO HASBHICTH TOBAPIB i 3MiHM YMOB 00CIYTOBYBAHHS, a
HE Ha BUTPATHUX IHCTPYMEHTAaX 3aJIyYCHHSI.
bisHec-mporiecu BUOYJIOBYIOTBCSI 3 ypaxXyBaHHSIM THYYKOI JIOTICTHKH,
KoHdiryparist (iHHOCTI | aHTHKPH30BOTO YIPABIiHHS 3amacaMi Ta CKOPOYEHHS Henpo(diIbHUX
oTIeparii.
VipaBTiHHs Knr040BMMH CTAIOTh KOMIICTEHLT 3 YNPaBIiHHS PU3HKaMH, afantauii
isdh agT KTVDOIO KiroqoBi komnereHmii JIAHLIOTIB [OCTAYaHHs, ONTUMI3alil BUTPAT 1 IIBHAKOIO HPHHHSATIS
PacIpyKTyp YTIPaBIiHCHKUX PIIICHb.
®dopmyeTbest Ha OCHOBI JuBepcUdiKallii MoCTa4alIbHUKIB, MPIOPUTETY
[TapTHEpCHKA Meperxa JOKAIPHUX 1 HAI[lOHAJBHUX TMApTHEPIB, a TaKOK HAasABHOCTI
aJBFTePHATHBHUX JIOTICTUIHUX MapIIPYyTiB.
Butparn CcTpyKTypyIOThCS 3a NPHUHIMIOM KPUTHYHOI JOCTATHOCTI;
CTpyKkTypa BUTpaT MIHIMI3YIOTECS (piKCOBaHI BUTPATH Ta ITOCHITIOETHCS KOHTPOJIb 3MiHHUX
@D1HAHCOBI ACIIEKTU BUTpPAT, HacaMIepe JIONICTUYHMX 1 CHCPreTUYHUX.

OpieHTaris Ha CTa0lIbHI Ta PETYIAPHI TPOIIOBI TIOTOKH; MIPIOPUTET HA
TOBapax i3 rapaHTOBAHMM IOIIUTOM i IIBHJIKOIO OOOPOTHICTIO KamiTauy.
BinoOpakae 3narHicTh Oi3Hec-mozeni (DYHKI[IOHYBaTd B YMOBax
VYhpaBiiHHSA pU3UKaMHU Ta | BOEHHHX 3arpo3 depe3 IUBEpCH]IKaIlifo IOCTadaHb, Pe3epBYBAaHHSI

CTIHKICTIO pecypciB, ajanTaiilo JOTICTHKA Ta ONEpaTHBHE KOPUTYBaHHs Oi3HecC-
IIPOLIECIB.

IDicepeno: cknradeno asmopamu

Monens 1oxomis

PusukocTifKiCTh
Oi3HEC-MOEN]
(monarkoBuii OJIOK)

Ha BinMiny Bing knacuuHoi cTpykTypu Business Model Canvas, B amanToBaHiit 0i3Hec-Mofeni
TOPrOBEJILHOTO MiANPUEMCTBA I0AATKOBO BHOKPEMIICHO OTTIOPHUH €JIEMEHT «PU3UKOCTIHKICTh Oi3HEC-MOIEI»,
KU BigoOpaskae 37aTHICTb HiI[HpI/IGMCTBa (YHKILIOHYBaTH B YMOBaX BOEHHOI €KOHOMIKH, JIOTICTUYHHUX
0OMeKeHb Ta HeOOXIIHOCT] MiHiMi3allii BUTPAT. Y TOUHEHHSI 3MiCTY TpauLLiiHIX GIIOKIB 03BOIISIE PO3IISAATH
6i3HeC-MO/IeIIb HE JIMIIE SIK IHCTPYMEHT CTBOPCHHS! LHHOCTI, @ 1 SIK MCXaHi3M aHTHKPU30BOIO yIIPABIIHHS.

3anponoHOBaHa IHTEpHpeTaliss KOHKpETH3y€ 3MicT Kimo4oBuUX OnokiB Business Model Canvas
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(mapTHEepH, peCypeH, isUIbHICTh, BUTPATH, KAHAIIN) Yepe3 MPU3MY CTIKOCTI Ta aJalTHBHOCTI, 110 BiANOBi1a€
CYYaCHHM TCH/ICHILIAM PO3BUTKY | MOXH(IKALIT MOJIEN B JOCII/DKCHHSAX OCTAHHIX POKIB.

BucnoBku. [IpoBenene MOcCiiUKEHHS MiATBEPDKYE, IO B YMOBAaX BOEHHOI €KOHOMIKH IiSUTBHICTH
TOPTrOBEJbHUX MIANPUEMCTB XapaKTEPU3YEThCS IIJIBUILIEHUM pPIBHEM HEBHU3HAUEHOCTI, JOTICTUYHUMHU
O0OMEKEeHHSIMH, TPAaHC(POPMAITIEIO CIIOKUBYOI TTOBEAIHKH Ta 3pOCTAHHSAM BHUTPAT, 1110 3yMOBIIIOE€ HEOOX1THICTh
MepersiAy TPAAUIIHHUX MIIXOIB IO OpraHi3allii TOProBeJbHOI TIJIBHOCTI. Y TaKUX yMOBax (hOpMyBaHHS
613Hec-Mo/ieli HabyBa€ KIFOYOBOTO 3HAYEHHS SIK IHCTPYMEHT CTPATEriyHOro i aHTUKPU30BOTO MEHEDKMEHTY.

Y3aranbHEHHS HAyKOBUX TAXOAIB 10 O13HEC-MOICIIOBAHHS 3aCBITYHIIO, 10 KJIaCHYHAa MOJieTh Business
Model Canvas 3anuiaeTbcst yHIBEpCaTbHOIO Ta MeToz[onorquo 0OTPYHTOBAHOIO OCHOBOIO JJISI OITUCY JIOT1KH
(yHKI[IOHYBAHHS MANPHEMCTBA. BOaHOYAC CydqacHi MOCTIUKCHHS JOBOMATH MOLMBHICTE ii amamraii 10
BIUIMBY 30BHIIIHIX IIOKiB, HU(PPOBOI TpaHCPOpMAILlii Ta BUMOT CTAJOr0 PO3BHUTKY, [0 OCOOIMBO aKTyaJIbHO
JJIS1 TOPTOBEJBHUX I IIPHEMCTB Y BOEHHHX YMOBAX.

Ha ocnoBi kiacuunoi Business Model Canvas y cTaTTi 3anpOlOHOBAaHO aJanToBaHy Oi3HEC-MOJEIb
TOPTOBEIBHOTO MiAMPUEMCTBA, B SIKIH YTOUHEHO 3MICT TPAAMLIHHUX OJIOKIB 3 ypaxyBaHHSM JIOTICTHYHHX
pHU3HKIB, OOMEXKEHOCTI pecypciB 1 HeoOXiMHOCTI MiHiMi3amii BHUTpar. KiIro4oBHMM €JeMEHTOM HayKOBOT
HOBM3HM € BBEJICHHS JI0JIaTKOBOTO OJIOKY «PH3UKOCTIMKICTH Oi3HEC-MOJeNi», IKUH BigoOpakae 3/1aTHICTh
HiANpUEMCTBA 3a0e3neuyBaTi O0e3MepepBHICTh AISUTBHOCTI, THYYKICTh TAPTHEPCHKUX MEPEXK Ta ONEepPaTUBHY
nepeOy10By Oi3HEC-TIPOIECIB Y BIIMOBIIb HA BOEHHI 3arpO3H.

3anporonoBana ajantoBaHa Business Model Canvas fosBomsie  posmisigatd  GisHec-Mozelb
TOPTOBEJIBHOTO MANPHEMCTBA HE JIHIIE K 1H0prMeHT CTBOPCHHSI CHIOXKHMBYOI LIIHHOCTI, @ 1 IK KOMIIICKCHHH
MEXaHi3M aHTHKPH30BOT0 MCHEKMEHTY, CIIPSIMOBaHH i1 Ha [T ABHIICHHSI CTIHKOCTI, KOHKYPEHTOCIIPOMOKHOCTI
Ta (iHaHCOBOI cTabUIBHOCTI mignpueMmcTBa. [IpakTHyHe 3HAYEHHS OTPUMAHMX pPE3YNbTATIB IOJIATAE Y
MOXIJIMBOCTI X BUKOPUCTaHHS TOPTOBEILHUMHE HiANPHUEMCTBAMHU TTPH PO3POOICHHI 200 KOPUTYBaHH1 BIACHUX
Oi13Hec-Mo7IeIIeil B yMOBaX BOEHHOI Ta MICISIBOEHHOT TpaHCHOpMaIlii eKOHOMIKH.
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