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AHAJII3 COOTAJIBHO-ETUYHOI'O MAPKETHUHI'Y HA IPOMUCJ/IOBUX
OIJIIPUEMCTBAX YKPATHH

Anomauia. Y cmammi 0ocniodceno ocobiusocmi coyianbHO-emudHo20 MapKemuney Ha NPOMUCIOBUX
nionpuemcmeax Ykpainu 6 ymosax mparcghopmayii puHKo8020 cepedosuuia ma 3pOCMAHH COYIATbHOT
gionosioanvrocmi Oiznecy. OOIPYHMOBAHO, WO COYIANbHO-EMUYHUL MAPKEMUHE € HEBI0 EMHOI0 CKIAO080I0
XONICMUYHO20 MAPKEMUH2Y, SIKA 2APMOHIZYE inmepecu Oi3Hecy, cnodcusaia ma cycniibcmaa. [Ilpoaunanizoeano
HAyKo8i nioxoou 00 OYIHKU epeKxmusHoCmi MapKemuHe080i OIIbHOCMI, CUCMEMAMU308AHO Memoou
0IA2HOCMUKU COYIANbHO-eMUYHO20 MAPKEMUH2Y 3 AKYEHMOM HA MAPKeMUH208l 00CII0NCEeH s, MapKemuHe-
KOHMPOTIHE Ma CMpameiyHutl KOHMpoib. 3anponoH08aHO KOMNIEKC IHOUKAMOPI8 eKOHOMIYHO20 AHANI3Y
ehexmusHocmi coyianbHO-eMUUHO20 MAPKEMUH2y, SAKUU BKIYAE (DIHAHCO8I U HepIHAHCO8] NOKAZHUKUL.
Poskpumo 3nauenns cmpameziuno2o KoHmponio y opmyeanti 00620CmpoKo8ux nepesaz nionpuemcmad,
0COOIUBO 8 YMOBAX BOEHHUX 3A2PO3 | cOYiaNbHUX mpancghopmayii. Pezynomamu docrioscenus moxcymos Oymu
BUKOpUCMAHI 0151 PO3POOKU YNPABIIHCOKUX PilleHb 3 NIO8UWeHHS COYIaNbHOI 610N08I0AIbHOCIT NPOMUCTIOBUX
nionpuemcmas

Knrwuosi cnosa: coyianvho-emuunuii mapkemune, XONICMUYHUN MApKemuHe, eKOHOMIYHUU aHali3,
MAPKeMuH208i Q0CNIOHCEHHS, MAPKEMUHS-KOHMPOJLIHE.

ANALYSIS OF SOCIAL AND ETHICAL MARKETING AT INDUSTRIAL
ENTERPRISES OF UKRAINE

Abstract. The article presents a comprehensive study of social and ethical marketing at industrial
enterprises in Ukraine, operating under conditions of market transformations, intensified social challenges,
and growing public expectations of corporate responsibility. Social and ethical marketing is considered not
only as a component of marketing activity but also as an integral part of a holistic management approach that
ensures alignment between economic interests of the enterprise and the needs of consumers and society as a
whole. It is substantiated that social and ethical marketing serves as an important tool for building long-term
competitiveness, strengthening brand reputation, enhancing customer loyalty, and ensuring sustainable brand
development. The article outlines the essence of strategic management of socially responsible marketing
practices, which includes goal setting, monitoring, performance evaluation, and adjustment of actions in
response to societal changes.

The research identifies and systematizes the main methodological approaches to diagnosing the
effectiveness of social and ethical marketing, including financial analysis (based on ROMI, CAC, profit and
sales growth), non-financial assessment (brand reputation, customer loyalty, social image), and strategic
control instruments. A set of key performance indicators (KPI) is proposed to comprehensively assess the
outcomes of socially oriented initiatives and the correlation between expenditures on social activities and
the financial results of industrial enterprises. Special emphasis is placed on the role of marketing research as
a tool for collecting primary data on how stakeholders perceive the company's social activities, which also
forms the foundation for marketing controlling.

Particular attention is given to assessing the compliance of marketing activities with ethical standards
and sustainable development principles in accordance with international frameworks, including ISO 26000, the
UN Global Compact, and ESG criteria. The article highlights the importance of transparent communication,
responsible interaction with local communities, and accountability in the sphere of social engagement, all of
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which contribute to brand trust and value growth. The research results are of practical value and may serve
as a foundation for building an effective social and ethical marketing model at industrial enterprises, oriented
toward balancing economic performance, social impact, and adherence to ethical norms.

Keywords: Social and ethical marketing, holistic marketing, economic analysis, marketing research,
marketing controlling

IMocranoBka mpodjemu. B cydacHux ymoBax TpaHc@opmailii puHKOBOTO CEPEOBHINA COIAbHO-
€TUYHUI MapKEeTHUHT IMOCTAa€ HE JIMIIE K OKpeMa (YyHKI[IOHAJIbHA CKJIaJI0Ba MapKETHHTOBOI MIsIIBHOCTI, a
SIK HEBiJl’€MHA YaCTUHA KOHIICMIIIi XOMICTUYHOTO (LLJIICHOTO) MApKETHHTY. XOMICTHUHUHN MiaXia mepeadauae
IHTErpalio yciX HampsMiB MapKETHHTOBOI AKTHUBHOCTI MPOMHCIOBOTO MiJNPUEMCTBA (BHYTPIIIHBOTO,
IHTETPOBAHOTO, COIIAIbHO-€TUYHOTO, MApPKETHHTY B3a€MOBIIHOCHH) B €IMHY CHCTEMY CTpPaTeridHOTO
yIpaBIliHHS, OPIEHTOBAHY Ha JOCSATHEHHS HE JIUIIE EKOHOMIYHMX, aje W COLIaJbHO 3HAUyIIUX LiIeH.
BinnosigHO, comiaibHO-eTHYHUI MAapKETUHT Y CTPYKTYPi XOJTICTUYHOTO MAPKETUHTY BUKOHYE POJIb YAHHUKA
rapMoHi3allii iHTepeciB Oi3HECY, CIOKHMBaya Ta CYCHIJIbCTBA. 3 OMIANY Ha T, IO COILIAJIbHO-CTUYHHUI
MapKeTHHT SIK (yHKI[IOHAJIbHA CKJIaJ0Ba MApKETHHIOBOI IISUIBHOCTI, 11O BXOJIUTH O 3arajlbHOi CUCTEMH
YIPaBIiHHSA 1 € QYHKII€I0 MEHEPKMEHTY, OTpeOye TIarHOCTHKH Ta aHAJIi3y.

3aBAaHHSAM HAIIOrO HAYKOBOTO JOCIHIKEHHS € BU3HAYCHHS ycnimHHx Ta MEHII YCIIIIHUX METOIIB
JUArHOCTHKA Ta aHANi3y €(EKTHBHOCTI BIPOBA/DKCHHS KOHICIIi COLIaNbHO-CTHYHOTO MapKeTHHIY Ha
NPOMHCIIOBHX IANPUEMCTBAX YKpaiHu. Bil NpaBuibHO MiMOpaHMX METOAWYHHMX IIXOMIB 3aJICKHTH
MOXTHBICTB POMICIIOBOTO T APHEMCTBA /[ATYBATHCS 10 3MIHHHX YMOB PHHKY Ta IOCATaTH CTPAaTeriqHIX
uineii. He sBaxatoun Ha 3HaYHY KIIBKICTh JOCITI/UKCHB, SIK CEPEl 3apyOKHUX TaK i BITYH3HSIHIX HAYKOBLIIB, BCC
II€ He ICHY€ €UHOTO Oa4YeHHs JI0 MiXOAY MIarHOCTHKH Ta aHai3y e(peKTUBHOCTI MAPKETUHTOBOI TisTTBHOCTI
MIPOMHMCIIOBOTO MiANpueMcTBA. He icHye eIMHOro po3yMiHHA 3MICTy i€l €()eKTHBHOCTI, a BIJMOBIIHO, HE
ICHy€ BMYEPITHOTO IEpesiKy MOKa3HHUKIB, sKi JI03BOJSIOTH POOMTH OAHO3HAYHI BUCHOBKH IPH MPUHHATTI
YIPaBIIHCHKUX PillIeHb B MPOLIEC peai3allii MapKeTHHTOBOI AisTBHOCTI IPOMHUCIIOBOTO TiIMTPUEMCTBA.

MeTo10 CTATTi € KOMIUIEKCHA OIliHKA poJIi Ta €(PEKTUBHOCTI COIIaIbHO-€TUYHOTO MAapKETHUHTY Ha
NPOMHCIOBUX IMIANPHUEMCTBAX YKpaiHH, 30KpemMa Horo BILIMBY Ha (opMyBaHHs CTIMKHX KOHKYPECHTHHX
TepeBar, pPO3BUTOK OPEHJTy, SMILHEHH peryTallii Ta 3a0e3nedeH s piHaHCOBOI Pe3yIbTaTHBHOCTI B yMOBAX
HECTaOUIbHOTO PUHKOBOTO CEPEOBHIIA Ta COI[IaIbHUX BUKIIUKIB.

VY nocniakeHHI BUKOPUCTAHO 3arajlbHOHAYKOBI METOM aHali3y, CUHTE3Y, OPIBHSAHHS Ta y3arajJbHEHHs
JUIE BUBYEHHS CYTHOCTI COIIIQJIbHO-€THYHOTO MAapKETHHTY Ta OLIHKH HOro e(eKTUBHOCTI. YCi MeTomu
3a0e3meunyii  KOMIUIGKCHHHM TMIAXIM 70 aHali3y CoOIliaJbHO-€THYHOTO MAapKETHHTY Ha MPOMUCIOBUX
HiANpUEMCTBaX YKpaiHu.

AHagi3 ocTaHHix Aoc/imkeHb i myOaikamiii. Y Bu3HaueHHi, m0 Take e(pEKTUBHUII MapKeTHWHT Ta
IT1/TX0/1aX B OTO IIarHOCTHIII Ta aHAT131 BATOMH I HAYKOBUI BHECOK 3pO0HIIN OaraTo 3apy0iKHUX Ta BITYU3HIHUX
BueHUX. Sk 3a3HayaroTb AMOnep T. Ta Koxunaku @., 1o «eeKTUBHUI MapKETHUHT MOKHA BU3HAUNTH SIK YCITIX
B 3aBOIOBaHHI Ta YTPUMaHHI TIepeBar CrioXK1UBava, SKU JI03BOJISIE TOCSTTH JIOBIOCTPOKOBUX 1isiel pipmum» [1].

Capayk B. II. crtBepmkye, mo B Cyd4aCHHX yMOBAX YHIBEPCATbHHM MOKA3HHKOM e(beKTI/IBHOCTl
MapKETHHIOBOI JiSUTBHOCTI MiMPHEMCTBA TTOBHHHA BHCTYIATH BAPTICTH Oi3HECY 1 LeH KPUTEpill MOBHHCH
JIe)KaTH Ha YiJIbHOMY MiCIi IPH OIIiHIII, SK MApKETHHIOBOI CTpaTerii KOMITaHil, TaK 1 OKPEMHX MapKETHHTOBHX
nporpam. [2].

Kotiep @. i Kemnep K. JI. pospobunu miaxin, mo nependadae BUAUICHHs TTOKa3HUKIB e(eKTHBHOCTI
MapKETHHIOBOI JIsIIEHOCTI B KOHTEKCTI 30BHIIHBOIO Ta BHYTPINIHBOTO CEPEIOBHINA MiANpHeMCTBA. BoHu
TNPOTOHYIOT aHANI3YBATH 30BHIIIHI (aKTOPH, TakKi SIK PHHKOBA YacTKA, PIBEHb 3aJ0BOJICHOCTI KITI€HTIB
1 pemyTarist OPEHAY, a TaKOK BHYTPIIIHI [OKA3HHKH, BKIOYAI0YH e(l)eKTI/IBHICTB BUKOPUCTAHHS PEeCypCiB,
NPOJYKTHBHICTE MAPKETHHIOBHX KaMIIaHiH 1 peHTa0CIbHICTS MAPKETHHIOBIX BUTPAT. Takuii mizxis 103BoIsIE€
MIIPUEMCTBAM OTPUMATH BceOiUHE YSIBICHHS MPO PE3yJabTaTH CBOIX MapkeTHHTOBHX 3ycwib [3]. IIpote
IIPU IPAKTUYHOMY 3aCTOCYBaHHI 111€1 METOAWKMA BUHUKAIOTh NEeBHI TpyaHOLl. OHIEI0 3 OCHOBHUX MpoOiieM
CKJIQJIHICTh 300py Ta aHami3y BEIMKOI KITBKOCTI JaHWUX, HEOOXIIHHUX MJII OI[IHIOBAHHS MAapKETHHTOBOI
e(eKTUBHOCTI. SIK 3a3Ha4a0Th aBTOPHU, OAraTo MiAMPUEMCTB HE MAIOTh TOCTATHIX PECypciB a00 TEXHOIOTTIHUX
MOXJIMBOCTEH /11 BAKOHAHHS 1[bOTO 3aBJIaHHS.

Vkpaincekuii BueHuit lllepbans B. M. 3ampomonyBaB omiHIOBaTH €()EKTUBHICTH MapKETHHTOBOI
TUSTTEHOCTI SIK YHKITIFO BCIX BUIB MApPKETHHTOBHUX Jii. BiH BBaXkae, 1o cymapHa e(h)eKTHBHICTh CKIAAAEThCS
3 pO3paxyHKiB €()eKTUBHOCTI MApPKETUHTOBUX JIili 32 KO)KHUM BUJOM ((DYHKITI€F0) MAPKETUHTOBOI JISTTBHOCTI
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HiANPUEMCTBA, @ CaMe: 3a aHATITUYHOI0, BAPOOHUYOIO, 36YTOBOIO Ta TIaHOBO-KOHTPOJIbHOIO yHkrisivu [4].
ABTOp HABOJUTH TEOPETUYHI HOPMYTH BU3HAYCHHS CYMapHOi eEKTHBHOCTI MAPKETHHIOBOI JIISUTBHOCTI, POTE
pOOUTH BUCHOBOK, 1110 YHIBEpPCAJIbHY METOJIUKY PO3PaxXyHKY, MPUAATHY Ui MPAKTUYHOTO BUKOPUCTAHHS,
MIOKH 1110 HE PO3pOOIICHO.

banabGanosa JI. B. mpomnoHye HagaBaTé OLIHKY €()EKTHBHOCTI MapKETHHTY 3a TaKMMHU HalpsIMaMu:
MOKYTIll, MapKETHUHTOBI IHTErparlii, ajeKBaTHICTh I1H(oOpMaIlii, cTpareriyHa Opi€HTallis, OINepaTHBHA
edpexTuBHICTb [5]. [IpH IbOMY aBTOp HE HABOJUTH CUCTEMY ITOKA3HUKIB IS OLIIHKU LIUX HANPSMIB Ta alIlTOPUTM
PO3paxyHKy €(EeKTUBHOCTI.

VYeuxk C.I1. 3anponoHyBaB METOAMKY OIIIHKH €()EKTUBHOCTI MapKeTI/IHFOBo'i z[iﬂJILHOCTi sKa repeadoadae
BU3HAYCHHS IHTETPANbHOTO MOKA3HUKA €(EKTHBHOCTI MapKeTHHIOBO JISUTBHOCTI, 1110 PO3paxOBy€THCS
LLIAXOM y3arajibHEHHs IPYNOBUX MTOKA3HHUKIB eDeKTHBHOCTI TOBAPHO, LIHOBOI, 30yTOBOT Ta KOMYHIKAIIHHO]
TISUTBHOCTI [6].

Hlyp O. M. ta Komenis I'. P. HarosomnytoTs Ha HEOOX1/THOCTI OIIIHKM €(peKTUBHOCTI BUTPAT HA MAPKETHUHT,
OCKUIBKH I1€ CTBOPUTH YMOBHM apryMEHTYBaTW AOIUIbHICTH (PIHAHCYBAaHHS KOHKPETHHUX MapKETHHTOBUX
nporpam, 3ano0iraté ¢GpiHaHCOBMM BTparaMm Ta 3HWXyBaTu (iHaHcoBi pusuku [7]. [Ipore HEe HaBOAATH Hi
MOKA3HMKIB, Hi ITOPUTMY BU3HAUEHHS Takoi €()eKTUBHOCTI.

I'epsicumsik H. ctBepmxkye, mo omiHKa €(pEeKTHBHOCTI MapKEeTHUHTY MOBHHHA OyTH SKOMOTA OibIN
KOHKPETHOIO, Pe3ysIbTaTh aHanisy — TOYHO BHU3HAYEHHUMH, OCKIJIbKA BOHH CIlyryBaTUMYTh iH(bopMauiﬁHOIo
OCHOBOIO JUIA MPHUIHSTTS pIlICHb KepiBHUKaMH mianpueMcTsa. KiTbKiCTh Ta mepenik MOKa3HHKIB €
1HAMBITyaTbHUMH JUIS KOXKHOTO IIIPUEMCTBA 1 3aJIeXkKaTh BiJl BUIY Oi3HeECY, eTamy po3BUTKY (QipMH, CTaHy
pUHKY TOLIO [8].

AHasti3 HayKOBHX poOOIT 1€ pa3 Aa€ BIAMNOBiIb, 10 B Cy4aCHUX HAYKOBUX JOCITIKEHHSAX MPAKTUYHO
BiJICYTHIN KOMIUICKCHHIA TIXiJl, BIICYTHIN € IMHUIA YHIBEpCATbHUI MEXaHI3M OI[IHKH PE3YJIBTaTIB JisTTbHOCTI
MapKETHUHTY IMPOMHCIIOBHUX MIIIMPUEMCTB Ta HOTO CTPATET1H 1 KOHIICTIIIIH.

Buxiax ocHoBHoro marepiaiy. JliarHoCTHKa Ta aHalli3 COL[anTbHO-CTHYHOTO MapKETHHIY Ha
NPOMHCTIOBHX  IANPHEMCTBAX YKpaiHu MOTPeOy€e KOMIUICKCHOTO MiXOAy [0 OLIHIOBAHHS 5K HOro
CKOHOMIYHOi JOLUIBHOCTI, TaK 1 couianbHoOi edekruBHOCTI. Takmii amanis mependadae BpaxyBaHH
(hiHaHCOBHX 1 He(IHAHCOBHX ACIICKTIB BILTMBY PEaii30BaHMX COLIaTbHO-CTHYHHX IHIIIATHB Ha JisIBHICTH
MIPOMHCIIOBOTO MiANPHEMCTBA. 30KpeMa, 0 OCHOBHHUX 00’ €KTIB JOCII/DKCHHS HAJICKHUTh aHAi3 BUTPAT Ha
COI_[iaJ'IBHO opieHTOBaHi MapKETHUHTOB1 TPOEKTH (COHiaHLHa peKiiamMa, TMIATPUMKA JIOKaJIbHUX I1HIIIATHB,
eKOJIOT1YHI KaMMaHii, MPOrpaMu JUTst TIEPCOHAITy TOIIIO), 1X 3B’530K 3 ()OPMYBAHHSM CIIO’KUBYO] JIOSUIBHOCTI,
KOPHOPAaTUBHOI penyTauu 3MIIHEHHSIM OpEeH/y Ta 3pOCTaHHIM MPUOYTKOBOCTI TPOMHCIIOBOTO ITiITPUEMCTBA
B JIOBIOCTPOKOBIH IEPCTICKTHBI.

KommiekcHa AiarHocTuka eeKTHBHOCTI CONialbHO-ETHIHOTO MAPKCTHHTY TPYHTYETbCA Ha HO€HAaHH1
KUTBbKOX aHATITHYHHX MiaxoAiB. [lo-mepie, e hinaHCOBUI Ta eKOHOMIYHUM aHAT3, IKHIA 103BOJISIE BUPAXyBaTH
KPI (Key Performance Indicators, kat040oBi MOKa3HUKH €()EKTHBHOCTI) COIIaJIbHO-E€TUYHOTO MAapKETHHTY
1 OLIIHUTU OJUH 13 HAWBaKJIMBIIMIUX 1 HAHOUIBII BUKOPUCTOBYBAHMX MOKA3HUKIB ISl OLIHKH €(PEeKTHBHOCTI
MapKETHHIOBOI ISUIbHOCTI — peHTaleNbHICTh MapkeTHHroBux iHBecTHHin ROMI (Return on Marketing
Investment) y comiaibHI NMPOEKTH MUISAXOM 3ICTABICHHS BUTpAT 1 OTPUMAHUX BHUTOJl Y BUIVISAI 3POCTAHHS
MPOJIAXKiB, @ TAKOXK MPOAHANI3yBaTH 3HWKCHHS BUTPAT Ha YTPUMAHHS KIIIE€HTIB, M1JIBUIIEHHS TPOAYKTUBHOCTI
npari TOIIO.

[To-apyre, BaXKIMBO 3M1HCHUTHA HEQIHAHCOBUN aHAIII3, IO OXOTUIIOE OIIHKY IMI/DKY KOMIIaHii, CTyneHs
BIJITOBIZHOCTI MAapKCTHHTOBUX TPAKTHK OYIKyBAaHHSAM CYCIIIbCTBA Ta CTHYHUM CTaHIApTaM, AMHAMIKY

nosutbHOCTI cniokuBadiB (Inmekc NPS — Net Promoter Score) [9], 3aIydCHHS HapTHeplB 1 CIIOXKHMBAviB J10
COLIaNbHO 3HAYYIMX aKTHBHOCTEH. Kpim Toro, TPOBOTUTHCS aHami3 pUHKY 1 OIL[iHKA KOHKYPEHTHOTO
CCPCIOBHINA, SKi JIO3BOISIOTH BHSBUTH MEPEBArd KOMIIAHIH, IO BIPOBAIKYIOTH COLIaIbHO-CTHYHI
MAapKETHHIOBI CTPATETii, y TOPIBHAHHI 3 THMH, XTO HEXTY€ COLIAILHAM BHMIPOM MAPKETHHTY. Y MEKax TaKkoro
JOCITIDKEHHST BUKOPHUCTOBYIOThCs 1HCTpyMeHTH SWOT-ananmizy, PEST-anami3y, OILIHKK MO3UITIOHYBaHHS
OpeHLy, @ TAKO)K MOHITOPUHT €(DeKTHBHOCTI MAPKETUHTOBUX KaHaJIIB KOMYHIKaIlii, IK1 TPAHCIIIOIOTh COLliajbHi
MECE/IXKi CTIOKMBAYaM.

OriHKa BiAMOBIAHOCTI MapKETHHTOBOI MISUIBHOCTI €TMYHHUM CTaHJapTaM TOBHHHA 31HMCHIOBATHUCS 3
ypaxyBaHHSIM HOPMaTHBHO-L{IHHICHUX OPIEHTHUPIB, 3aKPIIUICHUX SK Y BHYTPILIHIX KOPIIOPATUBHUX KOJEKCAX,
TaKk 1 B MDKHapOIHHUX cTaHAaprax, 30kpemMa, [ISO 26000, [mobansauii morosip OOH, npuHImMIM cTagoro
po3BuTKY. Takuii aHami3 mMae BigoOpakaTh HE JIMIIE BIAMOBITHICTH MPAKTUK HOPMaM 3aKOHOMABCTBA, a U
37IaTHICTh MPOMHUCIIOBOMY MiJIIPUEMCTBY TependadaTy coliaibHi OYIKyBaHHS Ta JIATH Ha BUIEPEKECHHS,
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3MIIHIOIOYH JOBIPY JI0 CBOET MisIBHOCTI.

OxHuM i3 THCTPYMCHTIB OL[IHIOBAHHS CTaHy Ta ¢(CKTHBHOCTI COLIATbHO-CTHYHOrO MAapKETHHIY Ha
MIPOMUCIIOBUX MIANPUEMCTBAX € CHCTEMaTH4YHE IPOBEJICHHS MapKETUHIOBUX JOCHIKEHb. Y CydacHUX
yMOBaX MapKeTHHIOBI JJOCIIIPKeHHS MalOTh Ha MET1 HE JIMILIE BUSBJICHHS KOH IOHKTYpU PUHKY Ta MOBEIIHKU
CTIO)KMBAUiB, a i OIIHKY BIUIMBY €THYHUX 1 COLlIaIbHUX YUHHUKIB Ha €()eKTUBHICTH MApPKETUHIOBOT TiSTTHHOCTI.
30kpema, y MexKax JIOCIiIHKECHb aHaJ'Ii3y€TI>CH piBeHb 0013HAHOCTI IIJILOBUX TPy npo coIiaibHi 1HIIIaTUBU
MPOMHCIIOBOTO MiANPHEMCTBA, CTYIIHb Z[OBlpI/I 110 OpeH/Ty, FOTOBHICTB CIIOXKHBAYa I ATPUMYBATH IPOMHCIIOBI
T ANPHEMCTBA 3 BUCOKMM PIBHEM COLIATBHOT BiNOBIAaIbHOCTI.

MapKeTI/IHFOBl I[OCJ'II,Z[)KCHH?I y C(i)epl COIIIaTbHO-€TUYHOTO MapKCTHHTY MOXKYTb OyTH K KiJTbKICHUMH
(OHI/ITyBaHHSI aHalli3 PUHKY, COLIONOriYHEe aHKCTYBAaHHS), TaK 1 SKICHUMH (CKCICPTHI OLIHKH, DIHOMHHI
1HTepB 10, (’poxyc -TpyTIH, ) [10] YV KOHTEKCT1 NPOMHCIIOBHX HlIIHpI/ICMCTB 0coOmMBY yBary ciia npuainsati B2B-
BUMIPY COLIaNbHOI BIAMOBIAANBHOCTI, ¢ eTHHHI CTaHIaPTH B3a€MOJLii 3 MAPTHEPAMHU Ta MOCTaYaTbHIKAMH
BIJIIrparOTh CTPATETiyHy pojib y GOpMyBaHHI A1IOBOI pemyTallii IPOMHUCIOBOTO MiIPUEMCTBA.

3ibpana iHdopMallis B paMKax MapKETHHTOBHUX JTOCHIDKEHb CTa€ 06a3010 IS MOIAIBIIIOTO MapKETHUHT -
KOHTPOJIIHTY, KU OXOIUIIOE HE JIUIIE TPAAUIIIINHI TTOKa3HUKH €(PEeKTUBHOCTI MApPKETHHTOBOI AISUTHHOCTI, a i
napameTpHu, OB’ sI3aHi 3 peastizali€ero coiabHO-eTHYHUX MPUHIINITIB. MapKeTUHT-KOHTPOJIIHT K IHTETpOBaHa
cuctema iHGOpPMAIIITHO-aHATITUYHOTO CYIPOBOIY J03BOJISIE 00’ €KTHUBHO OI[IHIOBATH CITIBBIIHOIICHHS MiX
BUTPAaTaMH Ha COLIATBHO-CIIPAMOBAHI MapKETHHIOBI 3aXO1H Ta JOCSATHYTUMH PE3YNBTaTaMU — 3POCTAHHAM
JOSUTBHOCTI, BII3HABAHOCTI OPEHLY, POIIMPEHHSIM PHHKOBOI YaCTKA.

OcobnuBe MiCIie B CHCTEMi MapKETHHT-KOHTPOIIHTY TI0CIa€ CTPATEri9HII KOHTPOIIb, SKHii 3a0e3medye
JIOBFOCTPOKOBE OaueHHS! BIUIMBY COIL[aJbHO-€TMYHUX IHIIIATUB HA 3arajibHy KOHKYPEHTOCIPOMOXKHICTb
IPOMMCIIOBOrO MifnpueMcTBa. CTpaTeriuyHuil KOHTPOJb OXOIUIIOE aHaji3 BIANOBITHOCTI peali3oBaHUX
MapKETHHTOBUX CTPATETiN 3aJeKIapOBAaHUM LIHHOCTSM IPOMHUCIIOBOTO MiAMPUEMCTBA, MICIl Ta OYiIKyBaHHSIM
KIIFOUOBUX CTEUKXoJepiB. Ha BiAMiHY BiJi TAKTHYHOTO 200 OMEPaTHBHOTO KOHTPOJIIO, SIKMHM 30CepeIKSHUI
Ha KOPOTKOCTPOKOBUX €(eKTaX, CTpATeriYHUN KOHTPOJb J03BOJISE OLIIHUTH, HACKUIBKU COLaJIbHO-€THYHI
aCTIEKTH MapKETHUHTY CIPUSIOTH (DOPMYBAHHIO OBrOTPUBAIMX IE€pEBar, CTAOUTI3AI] PHHKOBUX TO3UIIIH,
3HIKCHHIO PU3HUKIB.

AHaJti3 colialbHO-eTHYHOTO MapKETHHTY TPOMHUCIOBOIO MiAPUEMCTBA 3a JIOTIOMOI'00 CTPATEriuHOro
KOHTPOJIIO TIepeibadae BUKOPHCTAHHS IMPOKOTO CIICKTPA IIOKA3HMKIB, Cepe/l AKHX:

IHTEerpallis eTHYHNX HOPM Y MAPKETUHIOBY MOMITHKY TPOMHCIIOBOIO MIPUEMCTBA;
JOTPUMAHHS HpI/IHI_II/Il'IlB CTasoro PO3BHTKY B MPOCYBaHHI MPOYKILii IPOMKCIOBOTO i ANPUEMCTBA;
HasBHICTH MPO30pOi KOMYHIKaii 3 HITbOBUMH AyTUTOPISIMHU;

- piBeHb B3a€EMOJIi MPOMHKCIIOBOTO IMANPUEMCTBA 3 MICIIEBUMH TpPOMaJaMHU Ta TPOMAJICBKUMU
Oprasizarisimu;

- pe3yJabTaTH MOHITOPUHTY PEMyTaIliifHOTO KaliTaly MPOMHCIOBOTO MiANPHUEMCTBA;

- KOpeJ'ISII_[iH MDK BUTpAaTaMH Ha COIIAJIbHI 1HIIIATUBUA MPOMUCIOBOTO MIAMPUEMCTBA Ta KIFOYOBUMU
(iHAHCOBUMM 1HAMKATOPAMHU.

Crpareridauii KOHTPOJb Ja€ 3MOTY C(OPMYIIOBATH PEKOMEHJALI I BIOCKOHANCHHS CHCTCMH
YNPaBIIiHHS COLiaTbHO-CTHYHUM MaPKETHHIOM POMHUCIIOBOTO IMiANPHEMCTBA, 3 YPaXyBaHHSM K 30BHIIIHEOT0
cepeoBUINa (PUHKOBI TPEH/H, OYIKYBaHHS CIOXKMBadiB, 3MIHU B PErYJISATOPHOMY IOJIi), TaK 1 BHYTPIIIHIX
¢daxTopiB (piBeHb KOPIOPATHBHOI KYJIBTYPH, MOTHBALis MEPCOHATY, CHCTEMa I[IHHOCTEH MPOMHCIOBOTO
MiITPUEMCTBA).

OTixe, MapKETUHIOB1 JOCIIIKEHHsI, MApPKETHHI-KOHTPOJIIHI Ta CTPATEriYHUNA KOHTPOJb YTBOPIOIOTh
JIOTIYHO Y3TO/DKEHY CHCTEMY, M0 3abe3rnedye e(eKTUBHE YIPAaBIiHHS COIIAIBHO-CTUYHUM MapKETHUHTOM
Ha TIPOMHUCIIOBUX MIANMPUEMCTBAaX. Takuil MiaXia J03BOJISIE HE JIMIIE 3/IMCHIOBATH TOTOYHUNA MOHITOPUHT
COLaIbHOT aKTUBHOCTI, ajie i 3aKJ1a1aTi OCHOBH JUIs TOOY0BU CTIHKOI MApKETHMHIOBOI CTpaTerii, OpieHTOBaHO1
Ha COILliaTbHY BiIMOBIJAIBHICTh, €ETHKY Ta JOBIPY.

Temor Hamoro HayKOBOTO JOCIIDKEHHS € €KOHOMIYHA JIIarHOCTHUKA Ta aHalli3 COIllaJbHO-E€TUYHOTO
MapKeTHUHTy Ha TPOMHUCIOBUX HiANpHEMCTBaX. EKOHOMIYHA J1arHOCTMKAa Ta aHaji3 eQEeKTUBHOCTI
COLIATBHO-ETUYHOTO MAapKETUHTY BIJIHOCHUTBCA JO CHUCTEMAaTH30BAaHOTO TIPOIECY AaHaJi3y Ta OIHKH
(hiHaHCOBHX 1 EKOHOMIYHUX AaCIEKTIB MapKETHHIOBHX 3YCHITb MPOMHCIIOBOTO nignpuemMcTa. BoHu €
BaKIIMBOIO ISl TIPOMUCIOBOTO IMANPUEMCTBA 1 O3BOJISTH BUSHAYUTH i TOCIIAMTH PHHKOBE CEPEIOBHUIIE
B YMOBAaX HECTAOLILHOCTI i MIHIMBOCTI yMOB JisUIBHOCTI HPOMHCIOBHX IANPUEMCTB, SIKI TOCHTH CHIIBHO
MOCTpaXKaalu MiJl yac nanaemii koponasipycy Covid-19, a 3apa3 ningaeTbces e OUTbIIMM BUIIPOOYBaHHSIM.
[upokomacmtaOHe BroprHeHHs pd B moTomy 2022 poky B YKpaiHy 3MIHMJIO >KUTTS LIJIOTO MOKOJIIHHS
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Ta HAHECIO OE3MOBOPOTHHX BTPAT HAIIOMY HapOJy, IO Oyne Bimdysaruch i micns Ilepemorn me Garato
pokiB. BiiiHa 3MiHWIIAa yce KUTTS KpaiHW, MO3HAYMBINKCH 1 HA JISUTBHOCTI MPOMMCIOBUX MiANPHEMCTB. B
YMOBaX BOEHHOI arpecii, peryisipHuX TePOPUCTUIHHX aTaK i3 pyHHYBaHHSAM )KUTIOBUX OyIWHKIB, KDUTUIHOT
1HPPACTPYKTYpH, Ta CAMUX IPOMUCIOBUX MIJIPUEMCTB MIANPHEMII Ta BAPOOHUKH CTUKAIOTHCS 3 BETUKUMHU
TPYIHOIIIAMU B OpraHizamii Ta MpOBaHKEHHI AISIIBHOCTI, HE KaXXy4YH BXKE MPO HAJIEKHY yBary J0 CBOiX
comianbHUX 000B’s3KiB. IIpoTe BITUM3HSHI KOMIIaHii, aKTUBHO MPUHUMAIOTh y4acTh y 3a0e3leueHHl Ta
¢inancyBanHi 30poitHux Cui YkpaiHu, 10M0MO31 HY>KASHHUM JIFO/IIM, THUMYAacOBO MEPEMIIIEHUM 0cobaM Ta
HIIIUM TTOCTPAXIaJIUM BiJ] BIFHU.

MeToro €KOHOMIYHOTO aHani3y €(DEKTUBHOCTI COIIAIBHO-ETUYHOTO MAapKETUHTY € 3’ACYyBaHHS,
HACKINBKA  COMIabHO-CTUYHUA MApKCTHHT CIPHSE 3a0C3MEYCHHIO CTaOLIBHOCTI TPOMIOBHX MOTOKIB i
(hiHaHCOBOTO CTaHy IPOMUCIIOBOTO MiANPUEMCTBA Ta 3aralbHUM Oi3HEC-IIUISIM, 1O Tepeadadae BUSHAYCHHSI
PI3HHX CKOHOMIYHHX Ta PUHKOBHX IOKA3HHKIB IPOMHCIOBOTO Hl,I[l'IpI/ICMCTBa aHasi3 (piHAaHCOBHX NaHUX 1
TMOKa3HNKIB EKTUBHOCTI COIIaTBHO OPIEHTOBAHHX MPOEKTIB i CIPSMOBAHHIA Ha T€, 1100 OTPUMATH YSBICHHS
po €(PEeKTUBHICTh COIIAIbHO-ETHYHOTO MAPKETHUHTY Y JIOBITOCTPOKOBOMY MEPIOIi.

Hampsimamu exoHOMIYHOTO aHamizy €()EeKTUBHOCTI COILIAJIBHO-ETUYHOTO MAapKEeTHHTY € (iHaHCOBa
BiJiJaya BiJi MapKETUHTOBUX 3aXOMIB MO BIPOBA/KEHHIO COIIaJbHO OPI€EHTOBAHUX MPOEKTIB, OLIHIOBAHHS
e(EKTUBHOCTI BUKOPUCTAHHS PECYPCIB 1 OIOMKETIB, OILIHIOBAHHS JAMHAMIKM Ta CETMEHTIB PHHKIB, Ha SKHUX
TPALOE IPOMHCIIOBE HiI[l'IpI/ICMCTBO abo Mmae HaMip Ha HBOTO BUWTH, OIIHIOBaHHS pI/I3I/IKiB COIliaIbHO
OpIEHTOBAHUX 3aXO0/IiB 1 IPOEKTIB Ta iX y3r0O/PKEHHS 13 JIOBrOCTPOKOBHMH LI7ISIMH TPOMHCIIOBOTO [T APHEMCTBA.

Ha wHamy ny™mKy, OCHOBHWMH IIOKa3HHKaMH EKOHOMIYHOI e(EeKTHBHOCTI COLIaNbHO-CTHYHOTO
MapKETHUHTY € TOKa3HUKH 30UTBbIICHHS NPHOYTKY, MPHPOCTY pean13au11 MPOIYKIIil, MPUPOCTY KIIEHTIB
Ta CMNOXWBA4iB, CQEKTUBHOCTI BHTPAT HA MPOCYBAHHS MPOXYKUIl HAa PHHOK, 30LTBIICHHI YaCTKH PHHKY
MIPOMUCIIOBOTO MirpueMcTBa (Tadm. 1).

Tabnuys 1
OcnogHi nokazuuku KPI conianbHo-eTnunoro mapketury (CEM)
Ha MMPOMUCIIOBHX ITiITPUEMCTBAX

HasBa moka3nuka

Dopmyna 11 po3paxyHKy Ta YMOBHI IIO3HAYKH

[Ipu3HaueHHs

PenTabenbHICTD
MapKETHHTOBUX
iHBecTuLin ROMI iy

AP
ROMIcem = cem

Vecem « 100

Vecem

ne AP, — npupict HpH6yT1<y, 10 BigOyBCsl BHACTIIOK
CEM 3axomiB 3a ICBHUH TIEPIOJ;

Vegy — BuTparn Ha CEM 3a nesuuii nepiog, ski
BPAXOBYIOTb SIK BUTPATH HA MAPKETUHIOBI 3aX01H TaK
i BUTpATH Ha peKJiaMy Ta 3apoOiTHY IJIaTy BiJUILTY

MapKeTHUHTY

Bumiproe HacKibKH e(heKTHBHO
BUTPAYCHi KOLITH HA MAPKETUHIOBY
KamMnaHito. BaxxauBuil mokasHuUK Juis
OLIIHKHM OKYITHOCTI MapKETHHTOBHX
3axXO0JliB 1 MPUHHSATTS 0OTPYTOBAHIX
pilIeHs Moo MaiOyTHIX 1HBECTHUITIH.

Bapricts 3airyuenns
xirienta CAC .,
(Customer Acquisition
Cost)

Vcem
Cecem
ne C

oy — KUIBKICTh HOBMX KiieHTiB miciist CEM 3axomnis
3a TIeBHUIA TIepioj

CACcem =

Po3paxoBye, CKIJIbKH KOIITYE

T ITPUEMCTBY TIEPEKOHATH ITOTEHIIITHOTO
KJII€HTA TIPUI0ATH TIPOAYKIIIO TICIs
BrpoBakeHHst CEM.

ExoHoMist BUTpaT Ha
YTpUMAaHHS KJIIEHTIB

CEM

E .= Vio — Viicns
ne Vo — BuTpary Ha 3aiydeHHs KiieHTiB 10 CEM
3aXO/IiB;

Vmicns — BUTpaTy Ha 3aimydeHHs KirieHTiB miciat CEM
3aX0JiB

Bkasye, HaCKiTbKH 3pocTae
e(eKTUBHICTh 3aJy4EeHHsI HOBUX KITI€HTIB
IIPOMUCIIOBOTO ITiIIIPHEMCTBA ITiCIIs
BrpoBakeHHs CEM.

3poCTaHHs MPOIaXKiB
nponykmii AG

AG = Geem — Gno

ne GeeM — 00CsT peai3oBaHOl MPOMYKIIiT Mmics
BrpoBakerHs CEM 3a neBHwuiA niepiof yacy;

G o — obcsr peanizoBaHOi IPOAYKIIIT 3a IIEBHUH Tepioz
gacy 1o BrpoBapkerHs CEM

Bkasye Ha CKUIbKH 3MIHIOETBCST 00CSIT
MPOJIaXKy MPOAYKIIIi IiCIIs BIPOBAKCHHS
CEM. Jlonomarae OIiHATH 3arajibHHH
BB CEM Ha 3pocTaHHs mpojiaxiB
MIPOIYKIIT MPOMHUCIIOBOTO MiAIPUEMCTBA

EdekrusHicTb
BIPOBAKCHHS

CEM Ha 3pocTaHHA
pOoJaXIiB MpoayKuUii £g

Geem

Gno

Eg= > 100

Bumiproe Ha CKiTbKH 301IbIIHITHCS
00’eMu peaizamii mpoIyKIIii
TIPOMFCIIOBOTO MiATPHEMCTBA TICIIS
BrpoBakeHHs CEM
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IIpooosoicenns mabnuyi 1

Geem BuMmiproe Ha CKiTbKH 301IbLINIIACS
- YacTKa PHHKY ITPOMHCIIOBOTO
Yactka puaky SOM,. SOMeen = == x 100 : PHHKY TP
E‘Y H1AOPUEMCTBA IICTIS BIIPOBAJKCHH S
(Serviceable Obtainable CEM
o . . . ae ysBiIeHHs PO KOHKYPEHTHY
Market) ne Gtotal — 3aranpHHUI 00CSAT IPOAAXKIB HA PHHKY 3a TOU A .
» . O30 MIANPUEMCTBA Ta e(PEKTHBHICT
camuii iepiof .
CEM y 3100yTTi 4aCTKU pUHKY
S VeeM 00 Biwi
ceM = X UMIpIOE, SIKY YacTKy 3aiiMaloTh BUTPATH
Yactka Butpar Ha CEM Vtotal b6 2y y P
Ha CEM B 3arajgbHOMY MapKeTHHIOBOMY
CEM ne Vtotal — 3aranbHUI MapKETHHTOBHI OFOIKET OFOIKETI MMPOMUCIIOBOTO T ATIPHEMCTBA
MIPOMHCIIOBOTO MiNPHEMCTBA
3aranbpHa epEeKTHBHICTD APcem Bumiproe HackiTbKY € e(heKTHBHUM
COILIiaIbHO-ETHYHOTO Ecem = —— x 100 BipoBapkeHHss CEM Ha mpoMuciioBomy
MapKeTHHry EceM Vcem i ITPUEMCTBI

IDicepeno: ckradeno ma 0onosHeno asmopom Ha ocrosi [8, 11-13]

Ha ocHOBi mpuBeaeHHMX B TaONHIN TOKAa3HHWKIB €KOHOMIYHUHN aHali3 Mae 3a0e3rnedyBaTH IIITicCHE
YABJICHHS NPO Te, SIK 3aXOJU COILIaJbHO-CTUYHOTO MAapKETHHIY BIUIMBAIOTh Ha (DIHAHCOBI Ta €KOHOMIYHI
acreKTH IUIaHyBaHHS, OpraHizailii, MOTHBalli Ta KOHTPOJIO AISUIBHOCTI NMPOMUCIOBOIO MiJMPHEMCTBA Y
paMKax COIIaJIbHO OPIEHTOBAHMX MPOEKTIB Ta JIONOMAraTd MpUHAMAaTH OOTPYHTOBaHI pilieHHs, ePEeKTHBHO
PO3MOAUIATH PECYPCH Ta OMTUMI3yBaTH MAPKETUHTOBI Jii ISl TOCSTHEHHS MMOCTaBICHUX Oi3HEC-IIiIeH.

BucnoBku. ColianbHO-eTHYHUI MaPKETHHT B1ITPA€ BaXKIUBY pOJibYy POPMYBaHH1 CTAINX KOHKYPEHTHUX
nepeBar MPOMHUCIOBUX MIANPUEMCTB YKpaiHM, OCOOJMBO B YMOBAaX BOEHHHMX 3arpo3, HECTaOLIbHOCTI Ta
TpaHcopMallii CHOKUBUMX OUiIKyBaHb. J(OCHIKEHHS MIATBEPIKY€E, MO IHTETpAIlis COLIaTbHO-ETUYHHUX
MIJXO/IB Y MApKETUHIOBY MOJITUKY HMO3UTHBHO BIUIMBA€E HA PEIyTaLiMHUI KaIiTajl, CIIOKUBYY JIOSJIbHICTD,
3pOCTaHHS IPOJIaXiB Ta EKOHOMIYHY e(heKTHBHICTh. KoMIIiekcHa 11arHOCTHKA 3 BUKOPUCTAHHSAM €KOHOMIYHOTO
aHali3y, MapKETUHIOBUX JIOCHI/PKEHb, MAPKETUHT-KOHTPOJIIHIY Ta CTPATEriyHOro KOHTPOJIO Ja€ 3MOTY
00’€KTUBHO OLIIHUTHU pesynLTaTnBHiCTL COLIIAJIbHO- OpiCHTOBaHI/IX 3aXO/iB. 3anp0n0HOBaHi iH}lI/IKaTopI/I
e(peKTUBHOCTI MOXKYTb OyTH BUKOPHCTAHI K Op1€HTI/IpI/I JUTS IPUIHATTS YIPABITIHCEKHUX PIllIeHb, ONTHMI3ALii
MapKETUHIOBUX OIO/DKETIB Ta MiJBUIICHHS COLaIbHOI BiAMOBiganbHOCTI. [lonanbii 1OCHiKEHHS MOXYTh
OyTH cipsIMOBaHi Ha po3pOOKyY ray3eBUX CTaHAAPTIB OIIHKH €(DeKTUBHOCTI COMIaTbHO-€TUYHOTO MAPKETUHTY
y IPOMHUCIIOBOMY CEKTOPI.
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